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- 50 VISUAL LESSONS IN BANKING & CREDIT -

From Banking Basics to Smarter Borrowing

Over the past 50 days, we have simplified complex banking and credit concepts
into clear, visual insights. This collection brings them together —
so you can learn, revisit and apply them anytime.

@ & ©

50 ISSUES 50 TOPICS 1 PURPOSE FOR EVERYONE REAL IMPACT
Curated daily From fundamentals To build financial Students, professionals, Beatter knowledge.
insights an to advanced literacy for business owners, Better decisions.
banking & credit. financial concepts. a smarter India. borrowers & beyond. Better financial future.

FINANCIAL KNOWLEDGE ISN'T JUST POWER.

IT’S FREEDOM. )9
o BANKING FOUNDATIONS #001 - #0710

o CREDIT RISK & BORROWER FUNDAMENTALS #0711 - #02C
5 Parts. 50 |lssues. One Complete Collection.
Visually designed for quick understanding. @ LOANS: SRERTA BORROWI it e
Perfect for learning, teaching and reference. @ INSIDE THE LENDING DECISION #0331 — BOA
A timeless resource on Banking & Credit. o THE SMART BORROWER #0471 — 805
THIS IS MORE THAN A COLLECTION. Let's condirus
IT'S OUR 50-DAY JOURNEY TOWARDS Mﬁ‘f’“ﬁ’f
FINANCIAL LITERACY FOR ALL. r :

4+ OO0 ISSUES. 5 PARTS. ONE JOURNEY. 4

THANK YOU FOR BEING PART OF THE JOURNEY.




DAILY

MAKING BANKING SIMPLE.
ONE INSIGHT AT A TIME.

PUBLISHER’S NOTE
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Dear Reader, G {;

Banking touches every part of our lives, yet
most of it remains complex, confusing and
often overlooked.

That's why, 50 days ago, we began a simple
promise — to explain one banking concept
every day in the simplest and most visual
way possible.

What started as a daily series of posters
soon became something bigger. Your
response, feedback and encouragement ;
turned this journey into a meaningful g
movement of financial literacy. /
©

This collection is a celebration of that

journey — the first 50 concepts that build o®e
the foundation of smarter understanding,

better decisions and stronger financial

futures, @

The First 50 is more than a collection of posters.

It is the beginnir g of lifelong learning journey

We hope this becomes your go-to resource, your revision guide
and your companion in building financial confidence

Thank you for being a part of this journey.

Let's continue learning, Let's continue growing. Together.

OME MISSION
SIMPLIFY BANKING
FOR EVERYOME

ONE GOAL
FINAMCIAL LITERACY
FOR ALL

OME INSIGHT
EVERY DAY
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BLISHER

Financial knowledge is not

just for bankers.

It is for every dreamer,
decision maker and doer. a %

50 visually crafted posters
for easy learning and quick recall.

From basics to advanced
concepts in a simple flow.

Designed for real-life
application, not just information.

For students, professionals,

& m business owners and borrowers.

A timeless reference on
banking & credit.

ARUN GOVARDI
Publisher
Dr Finance India Daily
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HOW TO USE

« THIS COLLECTION -

This collection brings together 50 visually designed posters, each explaining
one important banking or credit concept in the simplest way.
Use it in a way that fits your learning style and goals.

5 WAYS TO USE THIS COLLECTION -

Spend 10-15 minutes a day with one poster
LEARN P g bt
Read, understand and reflect.
DAILY Consistency builds clarity
REVISE E:T:::. ::1 ilr;ttiteﬂwel.-::r': zjﬂers aver the weekend.
you
WEEKLY .'|"{i \1'-“"1-'1” nen retention
Relate each concept to real-life examples
APPLY IN or your work and business
REAL LIFE Application creates understanding
) Explain a concept to someone else,
15;%2 & Teaching is one of the best ways
S to deepen your own knowledge

Use this collection as your go-to guide
whenever you need to revisit or refresh

any banking concept

KEEP AS YOUR
REFERENCE

BEST PRACTICES

L& Knowledge is most powerful
Keep an open mind and stay curious. when it is understood,
. applied and shared.
B 99

Take your own notes if it helps.

Discuss concepts with peers or colleagues.
LET THIS COLLECTION

BE YOUR COMPANION ON THE JOURNEY

Make it a habit. Small steps, big impact, TO FINAMCIAL LITERACY.

Use it along with real-life banking experience.

|,|_-.,..-“ SIMPLE 3 EASY @ EASY Qj USEFUL
o~ :l-?.‘. TO UNDERSTAND f TO REMEMBER e TO APPLY FOR LIFE

03
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CONTENTS

BANKING
FOUNDATIONS

ISSUES #001-#010

Understanding how banks, deposits,

BANKING interest rates and monetary policy work.
FOUNDATIONS

L

Where Does Your Money Go After You Deposit 1t?

Why Do Banks Need Deposits More Than You Think?

Why Every Bank Wants More CASA Deposits

=
=
=

How Does RBI Influence Interest Rates?
What Is Repo Rate?

How Repo Rate Affects Your Loan EMI

I+
i|:

I*
g

Fixed Rate vs Floating Rate Loans

I+
5

What Is Reverse Repo Rate?
What Is CRR?

What Is SLR?

Before understanding loans, credit and borrowing,
AAENS it helps to understand the banking system
PERSPECTIVE that makes them possible.

50 1ssues. D pParTS. ONE JOURNEY. F D
BUILDING FINANCIAL L[TERJ‘&E;'. BUILDING A BETTER INDIA. i

:
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wn CONTENTS

II CREDIT RISK &
BORROWER FUNDAMENTALS

ISSUES #011-#020 g3 *

Understanding credit quality, repayment stress,

THE BANKING
KNOWLEDGE
COLLECTION

L.

CREDIT RISK &
BORROWER borrower risk and how banks assess creditworthiness.

FUNDAMENTALS
L4

What Is NPA?

What Is SMA?

How Does a Loan Become NPA?

Industrial Credit Surges 17%

Credit Cards Are Growing Slower. That May Be Good News.
Secured vs Unsecured Loans

What Is a Loan Write-Off?

Recovery vs Write-Off

What Is a CIBIL Score?

How Do Banks Evaluate Borrowers?

Credit risk is at the heart of every lending decision.
Banks evaluate risk long before they evaluate potential.

ATLAS
PERSPECTIVE

Stronger credit quality builds stronger financial opportunities.

}” | 50 1ssues. 5 PARTS. ONE JOURNEY.

*
BUILDING FINANCIAL LITERACY. BUILDING A BETTER INDIA.

Y e 20 +
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y BTN B - ) - INSIG F A VILE. - |
INDIA . COLLECTION

oo CONTENTS

III LOANS, CREDIT &
7 BORROWING

ISSUES #021-#030

Understanding loan structures, borrowing
& # 8
choices, pricing, repayment and the
LOANS, CREDIT & P 8, T€pay

BORROWING mechanics of credit.
B

What Is a Home Loan?

What Is Loan Against Property (LAP)?
Mortgage OD vs LAP — Which Is Better?
What Is Dropline Overdraft (DOD)?
What Is a Gold Loan?

Retail Gold Loan vs Business Gold Loan
What Is Equipment Finance?

What Is Vehicle Finance?

What Is Invoice Discounting?

Invoice Discounting vs Bill Discounting

,ﬂ.
oY
¢ N
£0;
=N

Understanding loan structures and credit options helps
borrowers choose the right solution and use credit
responsibly for long-term financial growth.

ATLAS
PERSPECTIVE

50 1SSUES. 5 PARTS. ONE JOURNEY.

BUILDING FINANCIAL LITERACY. BUILDING A BETTER INDIA.
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CONTENTS

INSIDE THE
LENDING DECISION

ISSUES #031-#040 *

Understanding how lenders analyse applications,

INSIDE THE evaluate risk and arrive at credit decisions.
LENDING

DECISION &

Why Do Loans Get Rejected?

What Is FOIR?

What |s DSCR?

What Is Loan-to-Value (LTV)?

wn

The 5 Cs of Credit
How Banks Read Your Bank Statement

Why Property Alone Doesn't Get Loans Approved

oo

What Makes a Loan Proposal Bankable?

Why Two Borrowers Get Different Interest Rates

O EEYEIGECIEIEI

The Loan Process Journey: From Application to Disbursement

|  Behind every loan approval is a careful analysis of risk,
ATLAS } : : : s
capacity and intent. Understanding the lending decision
PERSPECTIVE helps you prepare better and get approved faster.

#031
#032
|#033
#034.
#035
#036.
|
#039.
#040

50 1ssUES. 5 PARTS. (ONE JOURNEY.
BUILDING FINANCIAL LITERACY. BUILDING A BETTER INDIA.
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#041
#042
#043
#044
#045
#046
#047
#048
#049
#050

Borrow I HII

(8 ([

THE SMART
BORROWER

Bank
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MAKING BANKING SIMPLE. e BANEING
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% S COLLECTION

CONTENTS
THE SMART BORROWER

Think Like a Bank. Borrow Like a Professional.
ISSUES #041-#050 +

Understand what lenders really look for, strengthen your

borrowing profile, avoid costly mistakes and make

smarter credit decisions.

4

Why Banks Say “NO” to Rich Customers

Why Your CIBIL Score Isn’t Everything

How to Become a Bank’s Preferred Borrower
Why Existing Customers Get Better Deals

The Biggest Loan Mistakes People Make

How to Improve Loan Eligibility

Why Timing Matters When Applying for a Loan
Does Your Profession Affect Your Loan?

Hidden Costs of a “Cheap” Loan

Borrow Smart, Not Just More

but those who understand it best. Knowledge, discipline and
the right decisions today build financial freedom tomorrow.

ATLAS The smartest borrowers are not those who get the most credit,
PERSPECTIVE

50 1ssues. 5 parts. (ONE JOURNEY.

BUILDING FINANCIAL LITERACY. BUILDING A BETTER INDIA.

*
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BANKING
FOUNDATIONS

Understanding how banks, deposits,
interest rates and monetary policy work.

Dr Finance India Daily
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} DEPOSIT

THE BANKING

KNOWLEDGE
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50 ISSUES. 5 PARTS. ONE JOURNEY.

| /e 0\ | INTEREST
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PRESCRIBING THE RIGHT

FINAMCIAL SOLUTIONS |SSUE #001 !.F 365

Where Does Your Money
Go After You Deposit It?

You deposit 10,000 in your bank.
But it doesn't just sit in a locker.

BANK

Here's what really happens.

@ (2 o & (s

YOU DEPOSIT BANK KEEPS A PART BANK LENDS THE REST  ECONOMY GROWS MONEY COMES BACK
You deposit 10,000 The bank keeps a small The remaining money is Borrowers use thismoney  Loan repaymeants with
in your bank, paortion as reserves lent to individuals and to expand businesses, interest come back to
{required by RBI) to businesses as loans. buy homes, create jobs the bank, supporting
manage daily neads and contribute to the mare lending and
and withdrawals. BCONOMY. mare growth

lN SIMPLE WORDS P .
#  ATLAS PERSPECTIVE TOMORROW'S TOPIC

Banks act like a bridge between
people who have money and Banks are not vaults.

e en )  Why Do Banks Need
people who need meney. They are financial bridges ooo g
g oom| Deposits More
connecting savers and borrowers. G

THINK ABOUT IT 3 Than You Think?
The next time you deposit Every deposit helps support
monay, remember— . 5
you are not just saving, . ?Cﬁn?_mlc H_thlf'y'. : Stay tuned,
you are helping build You save. Someone grows. Knowledge builds power.
someone’s dreams Together, the econemy moves.

KEY TAKEAWAY
Your money doesn't sleep in the bank,
It waorks, it creates impact, and it comes back stronger.

PUBLISHED BY PRESCRIBING THE RIGHT ISSUE #001 OF 365

DR FINANCE INDIA FINANCIAL SOLUTIONS

ot financial adwvice
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PRESCRIBING THE RIGHT

FINANCIAL SOLUTIONS ISSUE #002 ‘[ 3465

Why Do Banks Need s
Dep05|ts More ; |

Than You Think?

Every loan a bank gives starts
with a deposit someone makes.
Deposits are the fuel that
powers the banking system.

— — e — -

WHY BANKS NEED DEPOSITS

< 4 iy,

PROVIDES FUNDING ENABLES LENDING GEMNERATES INCOME IMPROVES STABILITY SUPPORTS GROWTH
Deposits give banks More deposits mean Banks earn interest Strong deposits make Deposits help create jobs,
the money they need more loans for homes, an loans, which is banks stable, trusted support businesses and
to lend businesses, education possible only when and ready to suppart drive economic growth
ard more. they have deposits. the econamy.

THE JOURNEY OF A DEPOSIT

- ©-606-0-6

F'I'\"DFLE DEPOSIT e BANK GETS 9 BANK LENDS ° BANK EARNS e BANK GROWS,
MGNE':" FUNDING MONEY INTEREST ECONOMY GROWS

You depaosit your The bank uses these The bank lends this Borrowers repay with The bank grows
micney in the bank. depasits as funds. money to individuals interest, which becomes

and businesses, the bank's income. BCOMTY Qrows 100

Thee st tirme VO S8 8 Bank

Deposits are the Banks compete just as hard for depositors offering higher FD rates,
financial bridge as they do for borrowers. special deposit schemes or

: salary account benafits,
between savers Because without depaosits,

Ask yourself: Are they
and borrowers. attracting customers...

Every loan begins with someona's savings. or attracting deposits?

KEY TAKEAWAY Mo deposits
Deposits are not just a banking product. Mo lending.
Deposits are a bank's fuel. Mo growth,
PUBLISHED BY MAKING BANKING SIMPLE . ki
| ONE INSIGHT AT A TIME. What Is CASA And Why

Every Bank Wants More Of 1t?
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Why Every Bank BANK
Wants More
CASA Deposits

The Secret Behind Low-Cost Banking

&

CURRENT

Banks focus on CASA because ~ | ACCOUNT

( ’ these deposits are their lowest-cost : —
source of funds, helping them lend :
more and grow stronger.

@ wHAT IS cAsA? @ WHY DOES CASA MATTER? @ N siMPLE woRDS

Mot all deposits cost the same. Imagine you run a restaurant
Would you rather buy:

Deposit Type Cost to Bank
@ Current Account Lowest Cost @ @
{P} Sa'l.lmg; Account Low Cost rngrediﬂnts Ingredian'ls
- at a discount at full price
e Fixed Deposit Higher Cost Most business owners would
choose the discount.
CASA Deposits are funds parked ' Bankec think the same wWai.
in Current and Savings Accounts. Which saurce of funds would CASA & thair low-coat
a bank prefer? CASA Deposits S
source of funds.

@ WHY INVESTORS CARE B ATLAS PERSPECTIVE @ THINK ABOUT IT

[ Banks _ L : o _ _
R T A bank's competitive The next time you see a bank promoting
] salary accounts, Savings account
o B Yy advantage often begins s i i i3
50 /g ) 5 Yo ith th i : or digital banking, ask yourself:
: wi € quality and
A higher CASA ratio often supports: cost of its l,,:'J\'l-ll T
@ Better profitability A 29 Are “’IE}" acquiring
ﬂ Competitive lending rates o Strong CASA deposits help lower funding costs ¢
@ Stronger operating efficiency & Support lending and business growth Cl.l? umer':f... -
Higher CASA often supports profitabifity, u Strengthen long-term profitability or 1'um"'|“§ CAS'A '
0 but it is only one of many factors used Reflect strong customar relationships
to assess a bank and a stable deposit base
:  The higher the CASA ratio, : A
KEY TAKEAWAY i the Iafmr the bank's average : Im! TOMORROW S TORIC
CASA = Current Account | funding cost. ISSUE #004
+ Savings Account | Lower funding costs can help support ; How Does RBI Influence
prafitability, growth, and lending i
compatitiveness. , Interest Rates?

PUBLISHED BY MAKING BANKING SIMPLE. STAY INFORMED. STAY AHEAD.
D INAMNCE INDIA OMNE INSIGHT AT A TIME. Build Financial Wisdom Every Day.
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How Does RBI

Influence Interest Rates?

Understanding the Invisible Hand Behind Borrowing Costs

5. WHEN INFLATIOM |15 RISING
If inflation Becames & concem,
RE may tighten palicy.

- e

1. THE QUESTION

Why do home loan EMIs sometimes increase
even whan you haven't taken a new loan?
Why do banks suddenly increase or decrease
lending rates?

And why does the financial media closely
watch every RBI policy announcement?

2. SIMPLE EXPLANATION
The Reserve Bank of India (RBI) is India's central bank.
Its key responsibilities are to:
Manage Inflation

' Support Economic Growth
¥ Maintain Financial Stability
To achieve this, RBl uses various monetary policy
tools that influence interest rates across the
banking system.

3. WHY DOES THIS MATTER?

Interest rates affect:
Homn

Business Education Viehicle Fimed Dwposit
Loans Loans Loans Returms

In simple terms: When RBI acts, the impact eventually

reaches businesses, borrowers, and savers.

Barrowing
Costs

4. HOW DOES RBI INFLUENCE RATES?

RBI Influences the cost of money in the banking system
through toals such as:

® & @Wm &

Rapo Revarse CRR SLR
Rate Repo Ratg {Cash Reserve [Statwtory Liguidity
Ratio} Ratic}

These tools help RBI manage liquidity and borrowing
costs in the economy.

6. WHEN ECONOMIC GROWTH
NEEDS SUPPORT
I econamic activity sliows down,

i 2131}
Higiver bror ng costs Bi iy adbapl @ SUPPoTtvE STancE

Higher loan interest rates

@ Lower borrowing cosits
Slower credit growth @

-]

&

Lower lending rates
Increased spending and investmant
Irmpravid credit demand

Reduced spending

Issue #004 / 365

o

11

Issue #004 / 365

B

i

ATLAS PERSPECTIVE
14
Interest rates are not
just numbers.
They influence borrowing,

spending, saving, and

investment decisions
across the economy.
on

Understanding RBI's role helps
individuals and businesses make
better financial decisions and
anticipate changes in the
lending environment.

KEY TAKEAWAY

RBI does not directly decide
every loan rate.

Howewver, through monetary
pelicy and liguidity management,
it significantly influences the
cost of borrowing across the
banking system.

Understanding RBI is the first

step to understanding how
Interest rates move.

TOMORROW'S TOPIC
Issue #005 / 365
What Is Repo Rate?

The most discussed interest rate
in Indian banking—explained simply.

Tomorrow:

What Is Repo Rate?
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One Insight at a Time. ‘ Issue #005 / 365 |

WHAT IS REPO RATE?

THE MOST IMPORTANT INTEREST RATE IN INDIAN BANKING
1. THE QUESTION

Whenever the RBI announces its monetary

policy, news headlines immediately focus ATLAS PERSPECT'UE

on one term: Repo Rate.

DR FINANCE INDIA

But what exactly is it?
Why do banks, businesses, borrowers, and RE‘pO R{IfE ITS thl?.'

investors pay so much attention to it? .
price of money for banks.

2. SIMPLE EXPLANATION
The Repo Rate is the interest rate at which banks borrow

money from the Reserve Bank of India (RBI) against When the price of money falls,
approved government securities. borrowing becomes attractive.
P« N >+ N
!I! e > I!! When the price of money rises,
RBI Commercial Banks borrowing becomes expensive.
Banker's Bank RBI's Customers

When banks need short-term funds, they borrow from REI

by paying the Repo Rate. This is one of the most

powerful tools RBI uses to

3. HOW DOES IT WORK? influence economic activity.
Imagine a bank needs additional funds to support lending activities.

2 > r 3
n@ g@ g@ KEY TAKEAWAY @

Pledge approved Borrow monay Pay interest H'epn Rate is not just a
government from REBI at the Repo Rate T
anciibies nKing term.
It influences:
Lower Repo Rate Higher Repo Rate * Your Home Lean EMI
Cheaper for banks to borrow More expensive for banks

Business Borrowing Costs
= Consumer Spending

4. WHY DOES REPO RATE MATTER? = Investment Decisions
Repo Rate influences the cost of money across the economy. Economic Growth

@ @ @ @ @ @ Understanding Repo Rate helps
you understand why interest
Lr.\an‘s

Bu.-.lne;s. Vehicle Education PC‘H.D“.EH Fixed Deposit rates move.
Loans Loans Rates . J

-
5. WHENM RBI CUTS REPO RATE &. WHEN RBI INCREASES REPO RATE TOMORROW'S TOPIC
Banks can borrow at a lower cost. Banks borrow at a higher cost.

Issue #006 / 365
@ Higher lending rates

Lower lending rates

& Lower EMis & Higher EMls Hﬂw REPD Rate
& Increased borrowing @ Reduced borrowing Affects Your Loan EMI
@ Higher ypending and investment @ Controlled spending A practical example of how RBI
& Support for economic growth & Support in managing infiation decisions eventually reach your
L manthly EMI. )

Tomorrow:

Dr Fmam:e ludia Daily

Uy |
Issue #005 /365 |  How Repo Rate
Affects Your Loan EMI
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HOW REPO RATE AFFECTS YOUR LOAN EMI

FROM RBI'S POLICY ROOM TO YOUR MONTHLY BUDGET

THE CHAIN REACTION

-@- ) SIMPLE EXPLANATION

The RBI announces: Banks borrow and raise funds at different .
"R 2 costs. One of the most important benchmarks ¥ RBI Changes
epo Rate Increased by 0.50% ) : K Repo Rate
influencing these costs is the Repo Rate, pe
The next day, newspapers start talking about: which is the rate at which banks borrow .l,
money from the RBL F
4 Higher EMis ¥ Banks Review
When RBI changes the Repo Rate: Lending Rates
f Costlier Loans ) Banks review their cost of funds *
4 Reduced Borrowing W LAnding raes fey e mieed @ Home Loan
& Floating-rate loans linked to external Rat .
banchmarks may be affected ' i Ay
1 &) Borrowers may eventually see changes
But how does a decision taken by tn thads ERbl or loar Teniire @ EMIor Loan
RBI eventually affect your monthly Tenure Changes
loan repayment? in simple terms:
Changes ill'l the cost of money . B Borrowers Fesl
eventually influsnce the cost of borrowing. the Impact
X, >
o WHEN RBI REDUCES REPD RATE o WHEN RBI INCREASES REPO RATE SEERHEENNG ARE BEIa T AEESL LR
Banks may be able to borrow at a lower cost. Banks may face a |'||g|'|Elr cost of funds MOST AFFECTED
Passible outcomes: Possible outcomes: ,ﬁ Floating Rate H T
& Lower Lending Rates @ Higher Lending Rates
& Lower EMiz & Higher EMIs 'ﬁ Loan Against Property (LAF)
& Shorter Loan Tenure & Longer Loan Tenure Business Loans Linked
ﬂg
i : H to External Benchmuarks
& Increased Borrowing & Spending & Reduced Borrowing
& Support for Economic Growth & Support in Managing Inflation ﬁ Working Capital Facilities
\\ /\/' LESS AFFECTED
@ Fixed Rate Loans
Because their intenest rate rermains
=ﬁ fixed for a specified period.

J-) DID YOU KNOW? i ° ATLAS PERSPECTIVE
\Ff e v
A 7 :

Mary retail flosting-rate loans today are linked 1o ’ .

L L A Repo Rate change may begin 1-“':'" 3
(2 Repo Linked Lending Rate (RLLR) in RBI's boardroom, but its impact e RBl e "
s is eventually felt in living rooms, A
factorfes, and businesses across
¢ External Benchmark Lending Rate (EBLR) o ks 99 -. M %
i i . »

This is one reason why Repo Rate changes are Understanding this connection helps borrowers o SR
transmitted more quickly than before, anticipate changes in borrowing costs and

make better financial decisions.

- KEY TAKEAWAY [j TOMORROW'S TOPIC

RBI doesn't send you an EMI bill.

But its palicy decmions influence the lending ISsue #Ul 03

h . .
LT:.?:;;J;ET SRR IS Solvgarnys Fixed Rate vs Floating Rate Loans
Understanding Repo Rate bolps you understand Which ane should you choosa?

why loan costs change over tima. And more importantly., When?

" Dr Finance India Daily - -y
] - . Issue #006 / 365
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FIXED RATE

FLOATING

Issue #007 / 365

RATE LOAN

WHICH ONE SHOULD YOU CHOOSE?

(?) e quesrion |

You're applying for a loan.

The bank asks:

“Would you prefer a
Fixed Rate or a Floating Rate?"

Most borrowers make a choice
without fully understanding
the difference.

et this decision can influence
your EMI, loan tenure, and
total interest cost for years.

Y

W .'| SIDE-BY-SIDE COMPARISON

FEATURE
EMI Stability
Benefit from Rate Cuts
Pratection from Rate Hikes
Predictability

Long-Term Cost

(/) WHEN FIXED RATE MAY BE SUITABLE

€& ‘You prefer certainty

& ‘fou have a fived monthly budget
@ ‘'You expect interest rates to rise
& You prefer stable EMis

{;}- ) DID YOU KNOW?

Mast home loans in India today are
affered on Poating-rate structures
lirked to:

& Repo Linked Lending Rate (RLLR)

o
¢ Extermal Benchmark Lending Rate (EBLR}
This means RBI policy decisions

can eventuslly influence
borrawing costs.

KEY TAKEAWAY

¥ The cheapest loan
is not always the best loan.

Dr Finance India Daily

‘@) SIMPLE EXPLANATION

FIXED RATE LOAN FLOATING RATE LOAN

®

Your EMI or loan tenure

The mterost rate
maves up or down
based on benchmark
rates and rarket
conditions.

The interest rate
remains fixed for a
specified period.

Your EMI generally
remaing unchanged

during that period. may change over time.

Think of it as: Think of it as:
Predictability Flexibility and
and Stability Market-Linked Pricing

FIXED RATE | FLOATING RATE
0 High Can Change

0 Yes
9 Mo

Moderate

0 Mo
9 Yes
@ High

Generally Higher Often Lower

(Cwver Long Periods)

6 WHEN FLOATING RATE MAY BE SUITABLE

& ‘ou are comfortable with market movements
& ‘fou expect interest rates to decline

& ‘You want to benefit from future rate cuts

@ You have Rexibility in your manthly cash flow

#) ATLAS PERSPECTIVE

A Fixed Rate buys
peace of mind.
A Floating Rate
buys flexibility.
Meither aption is universally batter
The right choice depends on your risk

appetite, income stability, and expectations
about future interest rates.

E MG %

Rizk

Tolerancs

The most

suitable loan is. ol i i

Goals  Changeg EME

Imcome

Stabdity

Issue #007

[ 365

ﬂ TI REAL-LIFE EXAMPLE

Imagine a ¥50 lakh
home loan.

FIXED RATE BORROWER

EMI remains largely
predictable during
the fixed-rate period.

FLOATING RATE BORROWER

EMI or loan tenure may
increase or decrease

depending on future

interest rate movements.

Over a long pericd, floating-rate
loans have often been more
economical, but they come
with uncertainty.

)

CONSIDER FIXED RATE IF:
& Stability matters more than flexdbility
@ You prefer predictable cash flows
@ ou are concamed about

future rate increases

DECISION FRAMEWORK

{
}
3

COMSIDER FLOATING RATE IF:
& Flexibility matters more than cortainty
& You can absorb interest rate fluctuations
& You want to benefit fram

future rate reductions

| TOMORROW'S TOPIC

What Is
Reverse Repo Rate?
Thir lesgar-knaven TBH tocd that

haiprs manags liquidity in the
banking wystem
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WHAT IS REVERSE REPO RATE?

RBI'S TOOL FOR ABSORBING EXCESS MONEY

? ) @ THE QUESTION

If the Repo Rate is how P

L-*r'.

banks borrow money from RBI...

What happens when banks
have too much money?

BANKS BANKS

L
-()- ) €) THE SIMPLE ANSWER THINK OF IT LIKE THIS:
REPO RATE REVERSE REPO RATE
Reverse Repo Rate
RBI —+ BANKS BANKS — RBI

is the interest rate at which:

Banks park surplus funds e e
with RBl and earn interest. D:E‘f’) m

INJECTS LIGUIDITY ABSORBS LIQUIDITY

Iii \} 9 WHY IT MATTERS When there is too much money in the banking system:
-

Excessive

:;::I:t:ios: G lending may
Qcour

Asset bubbles
may form

Reverse Repo helps RBI absorb surplus liquidity and maintain balance.

T

Repo Rate is RBI's accelerator.

Reverse Repo Rate is RBl's brake. //  ACCELERATOR g
Injects Money Abzorbs Monaey

i
bt

One pushes money into the economy. = The other helps pull excess money out. *
Together, t’ney help RBI balance growth and inflation.

Q KEY TAKEAWAY @ Repo Rate

- 3\ Reverse Repo Rate

lﬂ! helps manage the

quantity of money.

influences the
cost of money.

Bath are important tools used by RBI to maintain economic stability.

*"‘" TOMORROW'S TGF'IC WHAT IS ‘ Why Banks Cannot

C R R ? Lend Every Rupee

You Deposit

1] Issue #008 / 365
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WHY BANKS CANNOT LEND
EVERY RUPEE YOU DEPOSIT

&

| THE SIMPLE ANSWER

Banks are required to keep a portion
of deposits with RBI.

If Total Deposits = T100 Crore
And CRR = 4%

This requirement is called:

CRR - Cash Reserve Ratio 74 Crore r

; o
It is the percentage of a bank's deposits MHSEDN ot 4 /0

that must be maintained as cash with RBI

: _ R ;
reserves with the Reserve Bank of India. eserves)

» WHY DOES IT MATTER?
o .

Ty
PROTECTS THE ENSURES MAINTAINS SUPPORTS DEPOSITOR
BANKING SYSTEM LIQUIDITY FINANCIAL STABILITY COMNFIDENCE
Creates a safety buffer Helps banks meet Reduces risk of excessive Builds trust in the
for uncertain times. withdrawal demands, lending and instability. banking system.
PEFETI;IEE?STNE ‘ ‘ Not every rupee deposited can be lent.
= . " it & f
Safety comes before profitability in banking.
@ CRR is one of tlhe safeguards that helps
maintain trust in the banking system.
@ KEY TAKEAWAY g TOMORROW'S TOPIC
@ CRRis the Cash Reserve Ratio. AR SSUE #010
£ Banks must keep a portion of deposits as reserves

with RBL

What Is SLR?
It ensures liquidity, stability and confidence.

It influences how much banks can lend. 'ﬁnﬂﬂ_‘er Important Safeh,r
It is an important monetary policy tool Requirement for Banks.

o000

DR FINANCE INDIA DAILY g = Fmpie (=) STAY INFORMED

STAY EMPOWERED.
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Simple.

sight at a lime.

WHAT IS

e

i

W - .J‘.'l ' _|i_—,.., L“- rl':-\. 7 1 .a.,'--:".-
\ = :5.‘!*’ L 0 \t'\'?-g-'-_ 4

ANOTHER IMPORTANT
SAFETY REQUIREMENT FOR BANKS

SLR stands for Statutory Liquidity Ratio.
It is the percentage of a bank's deposits that must
be invested in safe and approved assets.

{:} ] HOW IT WORKS - AN EXAMPLE

If Total Deposits = T100 Crore
And SLR =18%

¢ ) WHY IS SLR IMPORTANT?

ENSURES LIQUIDITY & SAFETY

Investrmeants can be converted into cash
in times of need.

SUPPORTS FINANCIAL STABILITY
Helps banks remain stable even during
economic stress,

B @

<18 Crore

Must be invested

GOVERNMENT SECURITIES FIRST
W) Encourages banks to support government

in approved barrowing and nation building.

securities

m BUILDS DEPOSITOR CONFIDENCE

A stronger bank creates greater trust
in the system.

ATLAS

PERSPECTIVE ‘ ‘ SLR investments are not for higher profits.

They are for higher stability.

SLR protects depositors, strengthens banks,
and supports the economy.

@ KEY TAKEAWAY TOMORROW'’S TOPIC

SLR stands for Statutory Liquidity Ratio. ISSUE #0M

. : i Sha b ok ooo
£ Banks must invest aIEaﬂ of deposits in safe oooo What Is NPA?
and approved securities. ooo ]
r@ SLR ensures liquidity, stability and confidence, Let's understand bad loans and

their impact on banks.

€3  5LR reduces risk and strengthens the banking system.

STAY INFORMED.
STAY EMPOWERED.

-:.-"._ Mak ng Bank ng :-;-II"II1:~_' ‘_
O it at L I"--.__}.--"I




_ﬂ
FFD Dr Finance India Daily T

MAKING BANKING SIMPLE.
THE BANKING
DR FINANCE ONE INSIGHT AT A TIME. KNOWLEDGE
INDIA =0 COLLECTION

—— PART —

11

CREDIT RISK &
BORROWER
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Understanding credit quality, repayment stress,
borrower risk and how banks assess creditworthiness.
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WHAT IS NPA?

1 THE QUESTION

Banks give loans expecting borrowers
to repay on time.
But what happens when repayments stop?

Can the bank still treat that loan
as a healthy asset?

The answer:
NE) | Theloan may become an NPA.

2 SIMPLE EXPLANATION
NPA = Non

A loan becomes an NPA when:

The borrower has not paid
E interest or principal for
more than 20 days.
In simple terms,

the loan is no longer generating
income for the bank.

o SIMPLE EXAMPLE

HEALTHY LOAN

You pay your EMI
every month.

PROBLEM LOAN

You stop paying EMis
90+ days pass.

t'q tq
Loan remains Loan becomes
STANDARD. MNPA.

04 Y v voss warrens
n O o A
III- -I---

Lower More Reduced Increased
Bank Profits Prowvisions Lending Capacity Credit Risk

. N
m

| Issue #011/ 365

ATLAS PERSPECTIVE

A loan becomes an asset
only when it performs.

The moment repayments
stop, risk begins to
replace income.

s B

KEY TAKEAWAY

NPA is not just a
banking term.

It reflects borrower
repayment behaviour.

p &

It impacts bank profitability
and lending capacity.

-
-
-

A lower NPA ratio indicates
a healthier banking system.

ey i L—J
- | -3 (D

Regular Missad 230 Days NP
Loan EMI Overdue
Loan is active  Paymank not Dt rgmaen Loan is
wnd Income Mo on wnpaid for classiied as
geneTates. dun date, morg than  Non-Performing
0 days Aspat

TOMORROW'’S TOPIC

lssus #012 [ 345

Gross NPA vs Net NPA

Understanding Two Important
Measures of Asset Quality

0 Financial literacy today, financial freedom tomorrow.

Dr Finance India Daily
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WHAT IS SMA?

ATLAS PERSPECTIVE

SMA stands for Special Mention Account.
It is the first sign that a loan may turn risky. L L

=

o SMA is the early alert

that helps banks act
When a borrower starts missing h Efﬂl‘(z‘ a small dﬁ'fﬂ_}-‘
([ ]) payments, the account is marked A
becomes a big loss.

— as SMA before it becomes NPA.

SMA helps banks identify potential stress The earlier the ngilﬂf,

early and take corrective action. ﬂlt“ be ter ﬂif outcome.

L
.—’*r - i
e SMA CATEGORIES
REI classifies SMA into three stages based on number of days ;
overthas In-peerient: KEY TAKEAWAY ©)
>
SMA-0 |  SMA- SMA-2 | _
i | ‘ SMA is an early warning
1 to 30 days gma  31to 60 days iy 41 to 90 days =" of payment stress.
E past due [**F past due E past due
- 1 It helps banks detect risk
First level of Higher risk. High risk. BEE before it turns into loss.
delinquency. Repayment stress Account is close
Neads close ke 3 .
monitoring. FEG—. te Raconming M M SMA classification is based
m on days past due.

@ If the averdue crosses 90 days, the account is classified as NPA.

g Timely action during SMA

can prevent NPA,
e THE JOURNEY OF A LOAN ACCOUNT

O-8-8-8.0

If your account is in SMA,
Regular Sha-2 NPA

Account (1-30 days) (1-60days)  (61-90days)  (90+ days) act early. Communicate with
your bank and regularize

SMA is the warning. NPA is the result. payments to avoid NPA.

Banks act during SMA to avoid NPA.

TOMORROW'’S TOPIC =i Understand the stages

Issue #013 / 365 m—

H D AL B NPA? 1= that lead to NPA and how
ow Uoes oan become : - barks clazsify accounts.

The journey from a regular account to NPA.

Dr Finance India Daily

['. “ Financial literacy today,

- financial freedom tomarrow.
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HOW DOES A LOAN
BECOME NPA?

A loan does not become NPA overnight.
It goes through a well-defined journey.

o THE NPA JOURNEY - STEP BY STEP

o % II Ir -..I % o 4
T

REGULAR SMA-0 SMA-1

ACCOUNT {1-30 DAYS) (31-60 DAYS)
Loan s active. Payrment s Payment is
Paymanis are overdue by averdue by
made on Lim. 1 to 30 days. 31 to 60 days.

0-0

SMA-2 NPA
(61-20 DAYS) {90+ DAYS)
Paymaent |s Paymeant is
overdue by overdue for more
61 to 90 days. than 90 days.

o Once the overdue crosses 90 days, the loan is classified as NPA

as per RBI normes.

e oMA STAGES - WHAT THEY MEAN

SMA stands for Spacial Mention Account.
These are carly warning signals of stress,

SMA STAGE DAYS PAST DUE WHAT IT MEANS BANK"S FOCUS
Slight delay. Maonitor clasely
SMA-0 1-30D Q
e Needs attention, and reach out
sk i |n|:r¢a.-:ing I foll
SMA-1 31 - 60 Days Paymant stress oty ilio g
AL Suggest soluthons.
is visible,
High risk. - i
SMA-2 61~ 90 Days o Account ks likely iz
to prevent NPA.
to turn MNPA
Default has happenid. Recovery process
NPA 90+ Days @ System treats it and provisioning

as bad loan, start.

(3 ] oxaveie.

A borrower has an EMI due on st of every month.

©-0-0-0-©

1 APR 5 APR 5 MAY

EM paid on tima. EM| missed Overdue 35 days
Account is Regular, Account becomes Acoownt moves 1o
SMA-0D, SMA-1L

TOMORROW'S TOPIC
|ssue B0M4 / 365

What Is Provisioning?
How banks prepare today for losses
that may happen tomorrow,

5 JUN 5. JUL
Overdue 65 days Owverdue 95 days

Account moves to Account is now

SMA-Z HRA

Dr Finance India Daily

Every NPA
was once a good loan.
The difference is
a missed payment
and delayed action.

Early awareness.
Timely action.
Better outcome.

99

KEY TAKEAWAY

A loan becomes NPA when
@ payment is overdue for more
than 90 days.

¢ Before that, it goes through
2% SMA-0, SMA-1, and SMA-2
stages.

m SMA helps banks detect
stress early and act
before it turns into loss.

o Timely communication and
repayment can stop an
account from becoming MPA

QUICK TIP

If you see your account is in
SMA stage, act immediately.
Talk to your bank,

explain the situation,

and regularize the payment.
Early action saves

your credit and your future.

Provisioning is the bank's way

1= E3 of staying prepared and protecting
{. J‘ r the financial system.

Dr Finance India Daily
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INI]llSTRIAl CREDIT

Bank lending to :ndustry accelerates as
infrastructure, power and manufacturing
investments gather momentum.

GROWTH IN
INDUSTRIAL CREDIT

WHAT’S DRIVING GROWTH?

O e 06 0

POWER SECTOR  INFRASTRUCTURE  MANUFACTURING  AUTO & ANCILLARY

= Generaticn * Roads + Capacity = Production .
» Transmission * Parts Expansion Growth : A T y
= Ranewable * Logistics + Modernization = Supply Chain i/ [ | A
Development ATLAS PERSPECTIVE
A personal loan may change one life.
WHY IT MATTERS P Y ohng

An industrial loan can change

an entire region.

The strongest economies are built

FACTORIES CREATION GENERATION GROWTH PRODUCTIVE

CAPACITY assets, not just consumption,

e

<> BANK CREDIT ISN'T JUST FUNDING BUSINESSES.

E 111 IT'S FINANCING INDIA’S NEXT PHASE OF GROWTH.

STRONG BANKS = STRONG INDUSTRY = STRONGER INDIA
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CREDIT CARD THEN: GROWTH AT ANY COST
ARE GROWING [~

CREDIT SCcoRg

= = i = g e '||I-l_'_-'_-.'i: & o
.. . BN " N e T
] | i !51| f "|'1"| ¥ -,|; -'.IF ,;:‘Iil:' 'r"f'. | s 18 Ao "l e Fayomanty
1 1 ) | - i u ! - - |¢'"-"-' &
¥ L I fl #=d i ;II__}-J L. 1 ; & Ot Uiizafin,
= - = = . m : u E % = 3 \ LY I'l'~rr=ll:' 2 e “"“'Wr
(= i . B 1 B = T U T s caRD L
II|. i B 1:|| ﬁ i | -:'-' ,4"- | 1'. I A ‘,n E 4
SII0IVRLI 1A'
A % 3 - Ly TE! B B ||1-.r v\Va

X Easy approvals

Q Selective approvals

India's credit card industry is entering & Aggressive acquisition & Focus on credit quality
a phase of quality-focused growth as X Higher risks @ Lower risks

lenders prioritize responsible lending % More defaults @ Healthier portfolios
over rapid expansion.

WHAT IS CHANGING?

THE BIG QUESTION

R
Why are banks issuing m
fewer new credit cards?

BANKS ARE SLOWER GROWTH BETTER RISK RBI'S FOCUS
After years of aggressive BECOMING MORE # WEAK DEMAND MANAGEMENT
ngt_h' PR Dot drg HOW. i Consumars continue Banks ase wsing advanced Regulators. have
fucus.lng on [EEPDI'IEIE}'E Iendlng Lenders prefe-.r CUstomars to u=e credit cards analytics and data to r.-l‘hphas.u:ud nsponaible
and Iung- term sustaina bititj’ m;:h #table inooms, actively, The change assess risk more lending, sustainable
h;::j ::a::;n;? is in approval standards accurately and prevent growth and asset guality
e and risk management futuire delinguencses, presamvation,

WHY IT MATTERS ATLAS PERSPECTIVE
>. 3 P 4 ol = ¢
JI1) FOR BANKS FOR CUSTOMERS ©® GCrowthisexciting.
Sustainable growth is valuable.
) Better asset quality @ "rore reaponaimn A credit card becomes a powerful

credit access : ; Tali
financial tool only when it is used

© Lower defaults &= , ; :
= 1 - 9 Reduced risk of responsibly by borrowers and issued
&2 Stronger profitability over-borrowing responsibly by lenders.
€ Resilient balance sheets © Healthier financial : .
: discipline Sometimes slower growthisasign g @
of a healthier system. i
QUICK FACT g
India still has significant room to grow '.. ot 52 M"_I_In" This suggests an enormous 4".
Credit card penetration remains ‘- Credit Card Holders in India growth opportunity ahead,

redatively low compared to many {Cut af 250 Milion+ Credit Active Consumers) with quality at the core 111

developed markets.

MORE CARDS DON'T ALWAYS MEAN BETTER BANKING. E(a

BETTER CREDIT DECISIONS DO.

@1 Soasrce: Industry reports, RBI data, Banks' investor presentatsons, July 2026 Stay Informed. Stay Ahead. #BankingSimplified
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How Banks Reduce Credit Risk

SIMPLE EXPLANATION

Innn

ISSUE #016 /365

Banks lend your money.
Their goal is simple:
minimise the risk of
not getting it back.

HOW BANKS REDUCE CREDIT RISK

Secured Loan é \ 7l 4 I-'fr;"\: -
A loan backed by collateral - uJ" — Wi -
that the bank can claim -
if the borrower defaults, BORROWER LOAN H‘EQUEST SECURITY / RISK LENDER ASSESSMENT
Apphles for Type of loan Collateral {if any) Bank evaluates bath
a loan (secured / reduces potential the borrower and
Unsecured Loan unsecured) loss for the bank the security

A loan given without any
specific collateral.

It is based on the borrower's
repayment ability and credit.

Good repayment ability provides

@

SECURED VS UNSECURED LOANS - KEY DIFFERENCES
SECURED LOANS

FEATURE UNSECURED LOANS

Backed by collateral

[ | I i

@ ey {property, vehicle, fixed depaosit, etc.) e

e : Lower risk Higher risk

tl“ e because of security as there is no security
fih Rt Generally lower Generally higher

®
)
£2]
Jah

since risk Is lower to compeniate for risk

Usually higher
based on value of collateral

Usually lower

Loan Amount based on income & credit profile

Shorer tenure
in most cases

Longer tenure options

Tenure available

Collateral valuo + Rnparmnn! .\I:lilil!\i.l
+ Credit profile

Repayment ability + Credit profile

i al Fact
pproval Factors are the key factors

Home Loan, LAP, Viehicle Loan,
Loan Against FD, Gold Loan

Personal Loan, Credit Card,

E |
G Education Loan, Instant Loan

Collateral provides a safety net for the lender.

confidence in the borrower.

Both together create a stronger loan decision.

IMPORTANT

Collateral does
MNOT guarantee
loan approval,

Unsecured loan
does NOT mean
high-risk borrower.

Banks loak at both
the borrower and
the risk invaheed,

) ® @08

II

Your repayment
ability is tha most

important factor

i every loan.

| 'F:'r" e
"—ir.r: T _b J. |- _I'. HJ. 5 |1
WHY IT MATTERS nE ATLAS PERSPECTIVE # % =Y ﬂﬂ:iuﬁi:‘f'\ J
a Security gives the bank comfort £t .:~_TJ Secured loans have collateral.
o ] & £ v
= ) Security protects the lender r Unsecured loans rely on your enadit
o Loweer rish s.-..|ﬂ,an means better interest against lose. N and income.
e gt i i It does not replace the berrower's &) (Collateral reduces risk; it does not
o Helps you choose the right loan repayment capacity. ramove it.
for your nesd, Strong character and cash flow € Both types of loans require disciplined
@ Supports better credit management remain the real foundation i
and financial planning. ot aveiy L & {fi Choose the loan that fits your need
y ¥ 7 and repayment capacity.
TOMORROW'S TOPIC IHAT 1S A LOAN WRITE-OFE?

ISSUE #017 / 365

One of Banking's Must Misun

STAY CURIOUS
STAY INFORMED.

ONE INSIGHT A DAY,

BETTER DEC S EVERY DAY

der‘smud Terms

7 A STRONGER TOMORROW,

EVERY DAY.
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One of Banking’s Most Misunderstood Terms

“(;)- SIMPLE EXPLANATION

A loan write-off is an
accounting action taken by a bank.
&6

The bank removes a loan

from its reported loan assets
after making the required

provisions for potential loss.

A IMPORTANT

Write-off does NOT mean:

¥ Loan Waiver
X Loan Forgiveness

The borrower still owes the money

and repayment responsibility continues,

WHY IT MATTERS

¢ =%  Helps banks reflect the true
| -"" ] . ;
. mll J/ quality of their assets.

@ Y Pravents overstating profits
1
and maintains transparency

f a % Ensures compliance with
1
\ /' RBIl accounting standards.

f 5I5 Does not stop recovery or legal
1
\ /  action against the borrower,

TOMORROW'S TOPIC
ISSUE #0178 / 365

STAY CURIOUS.

STAY INFORMED.

A write-off changes the
bank's accounting treatment.

THE JOURNEY TO WRITE-OFF

o 0 o ©

2@ L

0

LOAN PROVISIONING WRITE-OFF RECOVERY AMOUNT
TURNS STRESSED DONE RECORDED EFFORTS RECOVERED
CONTINUE
The borrowaer The bank sats The loan is Ary amaount

The bank or its

misSes pa',lmlrnt: aside money written off and recoverad 4
and the loan (provision) to removed from i ::gents credited back
becomes NPA, cover potential the bank's loan piie: il to the bani,

collaction.
losses. assets

E @ Write-off is about ACCOUNTING.

Recovery is about CASH COLLECTION.

ATLAS PERSPECTIVE i :.-:',i--. '

1‘ Write-off = Accounting.
Mot a waiver.

) Your responsibility
It does not automatically

erase the borrower's
repayment obligation. a7

to repay continues.,

Recovery can continue

it -off.
Borrowers should take every il ol Bk

communication seriously

and work towards resolution. _ g s rsmmg.dues - I&a.d i
b legal action and credit damage.

T ) P T
RECOVERY VS WRITE-OFF

Two Very Different Banking Concepts

A STRONGER TOMORROW,

1 f [T ...."'.
ONE 4 LlJ A DAY. EVERY DAY.

BETTER DECISHOM

=VERY DAY.
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Both are part of the
credit lifecycle, but they
serve different purposes
and happen at

different stages.

Two Very Different Banking Concepts

=

H 0 @

WRITE-OFF (Accounting Action)

0-S-0,

Bad loan is Bank makes Loan amount is
identified required provisions written off from
(NPA). for potential loss. the bank's books.

WHAT IT MEANS
* Changes how the loan appears in the bank’s books.
+ Helps clean up the balance sheet.
Does MOT mean the borrower is free from liability.

+ Recovery efforts may still continue.

RECOVERY (Collection Process)

@ 3

Bank/Recovery  Various methods used Any amount
team tries to - reminders, negotiation, recovered is
collect dues. legal action, etc. credited back.

WHAT IT MEANS
+ A process to collect overdue money.
« Can happen before or after write-off.
+ Even small recoveries reduce the bank’s loss.
» Benefits both the bank and the borrower.

H'DW THE\" ARE CONNECTED

LOAN TURNS PROVISIONS
STRESSED MADE

@5 Write-off affects the BOOKS.
Recovery affects the CASH,

(ACCOUNTING)

Helps management focus on
real reconvery.

Supports a healthier banking system
and credit availability

TOMORROW'S TOPIC
19 / 365

O ISSUE #0

STAY CURIOUS H _]' OME INSIGHT A DAY
4 5 -

STAY INFORMED,

Strong recovery culture turns written-

off accounts from permanent losses
into p.artlal or full recoveries. : ':.._-; EU'E'F]' rupee recovered matters.
a

= RECOVERY EFFORTS CONTINUE
=

Ew - ﬁ:“' s

“é"é}fﬁ o -

LOAN WRITTEN-OFF

AMOUNT CREDITED
BACK TO BANK

COLLECTION
ACTIDNS

AMOUNT
RECOVERED

Better recovery reduces losses,
strengthens profitability and improves asset quality.

S ATLAS PERSPECTIVE (@) KEYTAKEAWAY
@ e

i Keeps banks' financial statements Eé ) Write-off = Accounting treatment.
realistic and transparent. Write-off and recovery are not
- r ;
2 opposites. One is about accounting &9 Recovery = Collection process.
Encourages early recognition of g
prbism loans. transparency; the other is about %) Both can happen together.

persistently recovering what is due.

) Recovery can continue aven
after write-off.

WHAT IS A CIBIL SCORE":
Your Financial Report Card

.II EVERY DAY,

A STRONGER TOMORROW,
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Your Financial Report Card

HOW YOUR CIBIL SCORE 1S CALCULATED

A simple three-digit number
that shows how you have
managed credit in the past
and helps lenders assess
your credit risk.

CIBIL SCORE RANGE - WHAT IT INDICATES

= 750 - 900 Veary strong credit profile.
e s Y o’ Excellont High chances of approval
@ - - = Wi o with better tarms.
— x = ':-A 700 - 749 Good credit profile.
YOUR CREDIT CREDIT CIBIL SCORE LENDER W ¥ Good Generally eligible for
BEHAVIOUR  INFORMATION  (300-900)  ASSESSMENT most joans.
How you use Collected from banks Genarated by Used as one of the Fair credit profile.
and repay credit  and firancial institutions  TransUnkon CIBIL  key decision inputs Anerags Approval possible, may
get less favorable terms.
4 AN . " Higher credit risk.
@ Higher score indicates lower credit risk. { V‘ 300 - 649 Approval may be difficult
Lower score indicates higher credit risk. NeedsImprovement . .. wvith higher cost.

*Seore range as per TransUnlon CIBIL.
Lenders may have their own policies.

WHAT AFFECTS YOUR CIBIL SCORE?

-

CREDIT UTILISATION

PAYMENT HISTORY

Timely payments
improve your score
the most.

Lower usage of your
credit limit is better
[bedow 30M%).

A healthy mix of secured
and unsecured credit
helps.

WHY IT MATTERS

o Helps lenders assess your repayment

reliability quickly.
Your CIBIL score is not destiny, &

it is a reflection of your hahbits.
Build good habits, maintain discipline
and your score will take care of itself.

Influences loan approval, credit limit

/]

and interest rate.

&

A higher score can save you mongy

| ’ X ]
Ohmhi s gy Mo Use credit wisely. o’

Repay responsibly,
Build a stronger financial future.

) )

Builds trust and improves your
financial epportunities,
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TOMORROW’S TOPIC
ISSUE #020 / 365 ‘

Before Approving a Loan

STAY CURIOQUS.
STAY INFORMED.

OME INSIGHT A DAY,
BETTER DI

NS EVERY DAY

=gl

CREDIT INQUIRIES

Too many loan/credit
applications in a short
time can lower scone.

ATLAS PERSPECTIVE ©)
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CREDIT HISTORY
Older accounts with
good history improve
YOUF SCOre.

CIBIL score ranges from 300 to S00.

Higher score = lower credit risk.
Lower score = higher credit risk.

Mo single score guarantees approval.
Lenders consider multiple factors.

Good financial habits today
build better cradit tomaorrow.

Check your score, understand it
and improve it consistentiy.

A STRONGER TOMORROW,
EVERY DAY.

A
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Making Banking Simple.
One Insight at a Time.

Dr Finance India

HOW DO BANKS

EVALU

Before Apprnving a Loan

-(1)-] SIMPLE EXPLANATION

THE EVALUATION FRAMEWORK

ATE BORROWERS?

_ CIBIL SCORE
Before approving a loan, Your credit history
banks evaluate borrowers and repayment
based on four key factors. behaviour.
INCOME ATLAS

Have you repaid

Can you repay?
Your income and
repayment capacity,

Your income and
repayment capacity.

PERSPECTIVE
— - “ e

loans before? *’i‘%% EXISTING LOANS Banks don’t
Y dit hist A EASTING LOANS
and CIBIL score. % _ri"!’ EW OBt loane lend based on
- i
- ‘lc utilization. nEEd o
#";1}1 you already o

I -8 have too much debt?

W Your existing loans COLLATERAL They lend
and obligations. Security (if any) based on

Is there security
available?
Collateral reduces

the bank's risk.

reduces the bank's

ri skl

LOAN DECISION

l l Approve [ Approve with

repayment
ability.

,,._

@ KEY TAKEAWAY

' TOMORROW'S TOPIC
ISSUE #0271/ 365

Financial literacy is daily practice.

Stay informed. Stay ahead,

conditions /[ Decline

Loan approval is a combination of your credit history,
income, existing debt and available security.

he stronger your profile, the better your approval chances

WHAT IS LOAN-TO-VALUE (LTV) RATIO?
How Banks Decide the Loan Amount Against Property

Follow Dr Finance India Daily for
one fresh insight every day.
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MAKING BANKING SIMPLE.
ONE INSIGHT AT A TIME.

—— PART —

111

LOANS,
CREDIT &

BORROWING

Understanding loan types, credit facilities,
lending options and the mechanics of borrowing.

P
I

THE BANKING
KNOWLEDGE
COLLECTION

50 ISSUES. 5 PARTS.

ONE JOURNEY.
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0 THE QUESTION
How do banks help people
buy homes worth far more
than their annual income?

o THE SIMPLE ANSWER
A Home Loan is a long-term loan

provided by a bank or housing

finance company to purchase,

construct, or renovate a
residential property.

The property remains mortgaged
to the lender until the loan is / ATLAS PERSPECTIVE

fully repaid.

Banks are not financing a house.

WHY IT MATTERS They are financing your ability
to repay for the next 20-30 years.

For most families, buying a
home is the largest financial

.-— \ decision of their lifetime. The property Your income is
1Y without home loans, property r@ is the security. the real repayment

H Un! ownership would be out of source.
reach for many households.

Y i

p KEY TAKEAWAYS =

g=z O/ 2y = e
. I‘\x"' '/.,. }.h.____. -._I (|_. -.}_ -.
Long repayrnent Lower interest Property Tax benefits Most common
tenure rates compared to serves as may be retail loan
(up to 30 years) unsecured loans collateral available product in India

.f"" 7 A borrower earning ¥1 lakh per month may qualify for a
IL u/ﬁﬁﬁ ) QUICK FACT home loan of approximately ¥45-60 lakhs, depending on N

X . 5. o = =
income, existing obligations, tenure, and lender policies. ﬂ,—xﬂ}"

i -~
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0 THE QUESTION
Can your existing property
help grow your business,
fund education, or meet

LOAN AG AAMST
PROPERTY (LAP)

(7 Property Mongses

major financial needs? A yiigher Loan ERgiolity
(7l Flexdble Endlise
= Tarae
THE SIMPLE ANSWER _ @ LongRepayment S
- (7 \Lower\rterestRAtEE .

Loan Against Property (LAP)

allows you to mortgage your - - . .
residential, commercial, or =\ X &
industrial property and raise et ~

funds for any legitimate purpose.

The property remains your _ ATLAS PERSPECTIVE

asset while it is mortgaged to

themndes: Property opens the door,
T S——— but cash flow gets

@ the loan approved.
Many individuals and businesses
own valuable property but face
cash flow constraints. Property is /_/ Cash flow is
LAP converts idle property value E the security. [I the repayment
into working capital or funds I] capacity.
for growth.

P KEY TAKEAWAYS
: i ._ Long repayment Lower interest Ideal for business
Hlfh?;_tran Hi;“ble tenure rate than expansion, education,

oo i (up to 15-20 years) unsecured loans medical needs & more

y S ;,".‘\ | LAP loan amount can be up to 50-75% of the property's
':. Iill ) QUICK FACT market value, depending on property type, location, A |
i bl income, and lender policies. '

Dr Finance India Daily [ssue #022
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o THE QUESTION
Should businesses choose
a term loan (LAP) or an

overdraft facility against
property?

|

3
= - ”
=

THE SIMPLE ANSWER
ATLAS PERSPECTIVE

LAP provides a fixed loan amount
with EMs. - Many businesses need flexibility,

Mortgage OD allows flexible not a Iarggr loan.
withdrawals and repayments

against the sanctioned limit. MORTGAGE OD vs LAP — KEY COMPARISON

FEATURE ) MORTGAGE 0D J LAP (TERM LOAN)
WHY IT MATTERS
; Loan Type Owerdraft Facility Term Loan
Choosing the right structure
impacts cash flow, interest cost, % ) Disbursement  Withdraw as per need Lump sum
flexibility, and business growth.
The wrong choice can increase Repayment Flexible - Pay & Reuse Fixed EMIs
costs or reduce liquidity.
9 4 Interast Interest on utilized Interest on full
amount only disbursement
KEY TAKEAWAYS Tenure vy D10 s Usually 5-20 years

{can be renewed)
0D offers maximum flexibility

with interest on utilization. ~1  Best Suited For Working capital needs, Long term needs,
LAP provides certainty with 1Ll seasonal business, expansion, asset
fixed EMIs and long tenure. cash flow gaps creation

Use OD for working capital y = - e :

and short-term needs. Flexibility i |

Use LAP for long-term

business investments. 7| Security Property Mortgage Property Morigage

Choose based on cash flow
pattern and business goals.

3 For the same property, OD limits are usually
| I“l J:l QUIC K FACT lower than LAP amounts, but the flexibility of

0D often improves overall business efficiency.

Dr Finance India Daily Issue #023
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WHAT S
DROPLINE OVERDRAFT

¢ prexile Withdran als

o THE QUESTION
Why do banks offer Dropline

A E'LTLI'-'-'N'"-'-"& Repaymﬂ'-“‘
Tume
Overdraft (DOD) instead of a A nedwnﬁ"—‘m‘tmﬁ
normal overdraft? =
7 property Backed

o THE SIMPLE ANSWER
A DOD works like an overdraft,
but the sanctioned limit reduces
periodically over time as per ATLAS PERSPECTI‘JE
a pre-defined schedule,

It offers flexibility like an OD
with structured repayment like

DOD is an excellent middle ground
between a term loan and an overdraft.

a term loan. q f

WHY IT MATTERS >/ O
@ Flexibility Structured Better cash flow

It combines the best of both when you need it. repayment over time. management.

worlds - flexibility for day-to-day
business needs . and a discipline
of reducing debt over time.

1l ' Ideal for businesses that want + 100
1L 100 Lakhs

HOW DOD LIMIT REDUCES OVER TIME (EXAMPLE)

w?rklng caplts_ll with a planned a 80 (% Lk oo
exit of borrowings. 50 “o Lakhs pesiodically @ per
i . 60 agreed schedule
ig ©@ o Luids (e.g., annuall
KEY TAKEAWAYS 2f - 40 S
c . or quarterly).
Sc mw -, Lakhs
Flexible withdrawals as per need Le - 20
“ " Lakhs
Limit reduces over time (dropline) 0 0
-
Interest only on utilized amount 5 o Lakhs
= -
Encourages discipline & debt reduction 0 12 24 36 48 80
Suitable for growing businesses e Dhane
“) Property security typically required You can withdraw and repay within the available limit anytime.

The limit reduces as per the dropline schedule.

DOD facilities help businesses maintain liquidity
today while ensuring lower debt tomorrow.

QUICK FACT

Dr Finance India Daily Issue #024
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9 THE QUESTION

Why is gold the most
accepted collateral for loans A
in India?

° THE SIMPLE ANSWER

A Gold Loan is a secured loan

APPROVED

where borrowers pledge their

gold jewellery to a bank or ; ATLAS PERSPECTI“E
MNBFC and get funds in return,
Once the loan is repaid, The strength of a gold loan
the gﬂtd is returned. lies i“ simplicity.

Simple collateral, simple process,

@ WHY IT MATTERS quick decision.

Gold loans provide one of the
fastest and most convenient % @
ways to get credit, especially (5:3’7
in urgent times. Quick Minimal Immediate
Gold is a trusted, liquid and approval documentation liquidity

universally valued asset.

KEY TAKEAWAYS
Quick approval Minimal Lower interest Secured loan with Retain ownership
and disbursal documentation rates low risk for lender after repayment

Gold loans are usually sanctioned up to 75%

QU]CK FACT of the gold value, depending on the lender
and gold purity.

Dr Finance India Daily Issue #025
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RETAIL GOLD LOAN

DI IC]
’ L#‘";LMH

THE QUESTION

Same gold. Different purpose?

How do Retail Gold Loans and
Business Gold Loans differ?

THE SIMPLE ANSWER

Both loans use gold jewellery

as collateral, but Retail Gold Loans
are for personal needs, while
Business Gold Loans are for

business and working capital needs.

WHY IT MATTERS

Understanding the difference helps
you choose the right loan for the
right purpose, with the right terms,
documentation and repayment
structure.

ATLAS PERSPECTIVE

The collateral may be identical,
but the credit assessment,

purpose and repayment expectations
are very different.

p KEY TAKEAWAYS
ﬁan'-la izuid Eli.f'l'erent
collateral end-use purpose

NESS GULD LOA

FEATURE

Purpose

Borrower
Profile

Documentation

Loan Amount

Interest Rate

*  Repayment
Structure

Tenure

Assessment
Focus

Different
borrower profiles

23 JULY 2026
THURSDAY

SAME GDLD
DIFFERENT

RETAIL

GOLD LOAN

Personal needs

{education, madical. marriage, ste )

Individuals /
Salaried / Self-employed

Minimal
{KYC proofs)

Typically smaller
{based on gold value)

Competitive rates

Flexible - bullet or
manthly interest options

Usually 3 = 12 months
{can be renewed)

Gold purity &
barrower profile

Different documentation
and underwriting

PURPUSE

BUSINESS
GOLD LOAN

Business needs
{working capital
expansson, oparational)

Proprietors [ Partners /
Companies / Business entities

Additional business
documents (ITR, G5T, etc.)

Higher limits
{based on gold value & business profile]

May be slightly higher
than retail (varies by lender)

Flexibie - bullet /
structured repayment options

Usually 6 = 24 menths
{can be renewed)

Gold value +
business cash flow & conduct

Choose the right product
for better terms & flexibility

Business Gold Loans can offer significantly higher loan amounts

QUICK FACT

and longer tenures compared to Retail G

business profile and lender guidelines.

Dr Finance India Daily
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WHAT IS

EQUIPMENT &

FINANCE?

THE QUESTION

How do businesses get the
machines, vehicles or tools

they need without paying the

full cost upfront?

THE SIMPLE ANSWER

Equipment Finance is a loan

used to buy or lease productive

k; _"';I"-f assets like machines, vehicles
S~ or equipment. The asset itself
o acts as collateral.

WHY IT MATTERS

It helps businesses acquire
high-value assets, increase
productivity and maintain
cash flow for day-to-day
“UUEY operations.

ATLAS PERSPECTIVE

Equipment Finance turns
equipment into opportunity.
You pay over time, while the
equipment works for you today.

KEY TAKEAWAYS

i

Enables business
growth & efficiency

QUICK FACT

:‘::"-'I.: I T )

Presarves working
capital

ISSUE #027

24 JULY 2026
FRIDAY

i
l‘-.

e

EQUIPMENT
FINANCE

95
| Gorow Your Busine
(7| Grow

o Cagh Flow

|-;":: Presaiy

4 Qwn Productine ASSSES

.. — Flaile ‘HEPWW’E'I'E.

KEY FEATURES
P Y o
: ,_: | I f___-_l t_r.
o _"_—__;-_ 3 : ;,-' s ao |
Purpose Collateral Tenure
Purchase or lease The equipment itself Flexible repayment

productive eguipment
for business use

from 1 year up to
7 years or more.

SErves as security
for the loan.

P [" e 1
\ f!}.f e ’[|
0 = ol L
Financing Repayment Options Asset Dwnership
Up to B0-90% of EMis, step-up/step-down 100% ownership after
the equipment EMIs, seasonal ar full repayment of
value can be funded balloon payments, the loan.
IDEAL FOR
‘ — o[- [
A | B ‘P | & | J
l " | =l H O ,__ ~ :"F-.“'J
Manufacturing Transpart Construction Healthcare Agriculture & Other
Businesses Operators Companies Providers Equipmeant Lisers
| ] - = .-"::
~ 4 oOUL!

Builds assets while
building your business

Flexible tenures &
repayment options

Equipment acts as
loan security

India’s Equipment Finance industry is growing rapidly,

powering businesses with the right equipment to scale
and stay competitive.

Dr Finance India Daily

Issue #027
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WHAT IS

VEHICLE

@
=Y
Salaried
Individuals

THE QUESTION

MNeed a car, truck or
two-wheeler for your personal
or business needs but don't
want to pay the full amount
upfront?

THE SIMPLE ANSWER

Vehicle Finance is a loan that
helps you buy a vehicle by
paying in easy instalments
(EMI=) over a fixed period.

WHY IT MATTERS

It helps individuals and
businesses meet their
transport needs without
straining cash flow.

You get the vehicle today
and pay over time.

ATLAS PERSPECTIVE

A vehicle is not just a mode of
transport—it's a productivity
tool and a growth enabler,
Financing it smartly keeps
your cash flow healthy while
you move forward.

- ——

Self-employed
Professionals

Business
Owners

TYPES OF VEHICLE FINANCE

= >y MR &=

PASSENGER TWO-WHEELER COMMERCIAL USED VEHICLE
VEHICLE LOAN LOAN VEHICLE LOAN LOAN
For cars and For bikes and For goods carriers, Finance for
jeeps for personal scooters for trucks, pick-ups pre-owned
or professional use. personal o and other vehicles at

commaerceal usa. commaercial vehicles. competitive rates.

KEY BENEFITS

"5 100% FINANCE OPTIONS 4y  FLEXIBLE TENURE
== Finance up to 100% of the ©a9|  Choose a repayment tenure
‘b—s" on-road price (vanes by lender ~  that suits your budget -
and profile) from 1 year up to 7 years,

MINIMAL DOCUMENTATION
Quick approvals with
FAPRITILIFT paparwork.

o, \ AFFORDABLE EMIs =
/ Easy EMIs designed to it your
manthly cash flow.

OWNERSHIP

The wehicle is yours after
completing the loan,

£

QUICK & EASY PROCESS
Fast approval and disbursal
s0 you can get on the road
SOO0RET.

KEY TAKEAWAYS

< ‘Wphicle Finance makes ownership sy

- - Choose the right loan for the right vehicle.
*Pe -
D br | Compare offers on rate, tenure and charges,
Transport Companies & Timely EMis build a strong credit history
Operators Firms

1 Sraar financing keeps your business mn:uing

Vehicle Finance helps you drive your goals forward

— personally and professionally.

Dr Finance India Daily
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WHAT IS
INVOICE

SCOUNTING?
Q=

cash today for the invoices
they've already raised?

0 THE SIMPLE ANSWER
Invoice Discounting is a

INVOICE

-458T

InvoICE Ha.

15 Jul 2026

Dale

D Dat® 4%

financing solution where ﬁ—; @ 3 {-
[ I~ businesses get early payment Ly P 4 j-r' ™, 4 _,_!i \
: : ua . - v \ =4
| -— _| (up to 90%) against their I lll ., n "u “ J
L= (7 ) outstanding invoices. ' i i
: RAISE INVDICE SUBMIT INVOHCE GET FUNDS BUYER PAYS SETTLEMENT
Yiaii suppl]rgoqch You submit the You gt up to Yo buyar pays The lender pays
o senvices and involoe 1o the 90% of the the involce an you the balance
WH \ll" lT MATTERE raise an involce bank/MBFC for irmegice value the due date to (after deducting
1o your buyer, discounting. immediately, the lender, charges/interest),

It helps businesses improve

2 cash flow, meet working capital KEY BENEFITS

needs and focus on growth

_'-I— H| without waiting for customers e, i, = / \
LiLILL b ol Y ] o P L)
' to pay. RO \ 1O \ [ | \
- 4 L4
IMAEEHATE CASH FLOW  COST-EFFECTIVE HO ADDIMONAL COLLATIRAL  IMPROVE LIQUIDTTY FOCUS QN GROWTH
ATLAS PERSFECTI?E Undock cash tied up Lower cost compangd Your imvoktes act an Strengthen working Mare time and resouwrces
n recoivables o unsecuned loany. tha socurity. capital cycle. 0 prow your businrss
In a cash-flow driven world,

Invoice Discounting turns your
invoices into immediate working IDEAL FOR BUSINESSES

capital—fuel for continuous

= I I aly
business growth, | e 1"-'-J:-.r-‘ f%
iy n ah b

K ]
Manufacturers Exporters & Traders & Servica MSME: &
‘C) KE"IF TA'KEAWAYS Importers Distributars Praviders Growing, Businesses
Irrvoecn Disoounting comasrts your crodil sales
it imeneciate cash, EXAMPLE
Yiou get up to 90% of involos value uplfront IFnerese Vibue 10,000,000 ?
¥ impraves cash flow without increasing debt Amount Disbursed [90%) 19,00,000 (Today) You get
Buyer Payment (after 45 days) 10,00,000 #9,00,000 today
Your buysrs pay on die dats - you focus on growth Chasgss & Interast $30.000 IS
A smart working capital solution for madem businessos Balance Paid 1o You 0,000 your business!

(4fl) QUICK FACT

Businesses using Invoice Discounting can improve their
liquidity by up to 30-40% and accelerate growth.

Dr Finance India Daily Issue #029
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INVOICE DISCOUNTING
BILL DISCOUNTING

THE QUESTION

FEATURE

MAKING BANKING SIMPLE. ONE INSIGHT AT A TIME.

INVOICE DISCOUNTING

=l Gl
——

INVOICE

27 JULY 2026
MONDAY

BILL DISCOUNTING

BILL OF
EXCHANGE

Both options help businesses

Based on invoices raised

Based on bills of exchange

1
unlock cash from trade | Basis against goods or services {a written instrument)
receivables. But what's the supplied. accepted by the buyer.
differance?
«  Instrument Commercial Invoice ) D{_ Exchange /
Promissory Note
THE SIMPLE ANSWER 4 e " S
5 :
Buyer's Role uy.m P _nn ..'n:ce'p .uw&r iﬁu‘-_‘ accept an
Invoice Discounting is based oF sign the invoice sign the bill.
™ on invoices raised. ) )
=1 Rttt o 4 [v] Security Relies on the credit Stronger legal instrument
P G Shacraring iy beasdon A worthiness of the buyer. as buyer accepts the bill,
T )  bills of exchange.
' 7 Eundi Up to 90% of invoice value Up to 90% of bill value
= Funding i
= can be financed. can be financed.
WHY IT MATTERS
C) aica Short term - based on Short term - based on
Choosing the right option invoice due date, bill duse date
x depen f r r
’ i O Your e y [ | Ot Invaice, Purchase Onder, Bill of Exchange,
f relationship, documentation J Delivery Challan (if ariy). Invoice, PO, DC, ate,
0 ﬂ l | and the type of credit
g = support you need. o b Use Case Works well with recurring Used where buyers agree
invoice-based sales. to accept & sign bills.
h‘n_As PERSPECTIVE { 2 Cost Usually slightly higher Usually competitive
&7 (az risk lieg with buyer). (lowier risk for lender)
Understand the difference.
Choosa smart. Improve KEY BENEFITS OF BOTH
cash flow. Grow faster. = - P =
= B =l :
Improve Raduce Focus on Minimal Flexible & quick
cash flow working capital gap business growth collsteral sccess to funds
KEY TAKEAWAYS WHEN TO USE?
SN BPOUERRG 1 IR+ BT DU SO A INVOICE DISCOUNTING BILL DISCOUNTING
Bill Discounting is stronger - buyer accepts and signs the bl !
Bath halp businetses wilock cash tied up in recevablis 1 When you have | ..'] Wh"'n.?n”r basyers
Choose based on buyer relationship and documentation good Buyers, ‘ Are SORng 10 Sccapt
bust they don't ¢ v and sign bills of
Better cash flow today leads to a stronger business tomarmow, ; )
accep! bills exchange.

Both Invoice Discounting and Bill Discounting can improve
your liquidity by up to 30-40% and strengthen your working

QUICK FACT

capital cycle.

Dr Finance India Daily Issue #030
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INSIDE THE
LENDING
DECISION

&.ﬂ
LIT

THE BANKING
KNOWLEDGE
COLLECTION

Understanding how lenders analyse applications,

evaluate risk and arrive at credit decisions.

CREDIT APPRAISAL

i

B
F‘_‘f ’

INCOME - STABILITY
« CAPACITY

| RISK ASSESSMENT

50

“ =

CREDIT ANALYSIS

* FINANCIALS
= CASH FLOW
* COLLATERAL

|

ISSUES. 5 PAR'I:S. ONE JOURNEY.

| DECISION OUTCOME |

©

APPROVE

® |

REJECT
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ATLAS LENDING ACADEMY - SEASON 4
HOW BANKS DECIDE YOUR LOAN

WHY DO LOANS

COMMON REASONS FOR LOAN REJECTION

1. POOR CREDIT HISTORY

Low credit score, past defaults, late
payments or high credit utilisation
reduce your creditworthiness,

2. INSUFFICIENT REPAYMENT CAPACITY

Income may be good, but if existing EMls
consume too much of your income,
repayment capacity s weak.

3. INCOMPLETE OR INCORRECT
DOCUMENTATION

Missing documents, inconsistent details

or unverifiable information create

doubt and lead to rejection.

o THE QUESTION

Why do banks reject loan applications—
even from people with good income?

o Banks reject loans when they believe
the risk of non-repayment is too high.
Income is only one part of the decision.

@ WHY IT MATTERS

Understanding the common reasons
for rejection helps borrowers prepare
stronger loan applications.

4. COLLATERAL NOT ADEQUATE

Low property value, unclear ownership,
legal issues or improper documentation
of collataral can result in rejection.

5. HIGH RISK PROFILE

Irregular income, unstable business,
industry risk, or frequent job changes
increase the lender's perceived risk.

6. POLICY & INTERNAL RULES
Each bank has its own credit policies.
If your profile doesn't fit their eriteria,
the application may be declined.

" Banks don't reject people—
they reject unmanaged risk

o

KEY TAKEAWAYS

COLLATERAL ALONE PREPARE WELL. |
DOESN'T GUARANTEE APPLY SMART.
APPROVAL GET APPROVED. I

CREDIT HISTORY REPAYMENT CAPACITY DOCUMENTATION
MATTERS IS CRITICAL MUST BE COMPLETE

Dr Finance India Daily #  Stay Informed. Make Better Financial Decisions.
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ATLAS LENDING ACADEMY - SEASON 4

HOW BANKS DECIDE YOUR LOAN

WHAT IS FOIR?
 Fixed Obligation to Income Ratio
(9 Jrecusron

How do banks decide how much

EMI you can afford?

INCOME  ROSHGATIONSS ,nf-'* i) THE SIMPLE ANSWER
e FOIR (Fixed Obligation to Income Ratio)
measures the portion of your income

already committed to EMls and other
fixed obligations.

@ WHY IT MATTERS

A lower FOIR generally improves your
loan eligibility. It shows that you have
sufficient income left after paying your
existing obligations.

8 iruss resrecrive

" Income earns attention.
Repayment capacity earns approval.

Total Monthly Fixed Obligations (EMIs + Rent + =
FOIR (%) = Credit Card Payments + Other Commitments) % 100

R g M WHAT DO LENDERS PREFER?

 EXAMPLE ?i Typical FOIR Benchmarks (Indicative)
N e il TR
G hly | | 40,000 ay Exceflent
RN o 00000 | EOIR (%) = ———— x 100 @ POV AS Strong eligibility
Home Loan EMI 20,000 1,00,000
Car Loan EMI 210,000 (%) 409 - 5 .:.H{:cestabbe ’
- A0 = ay be approve
Credit Card Payment 5,000 FOIR — 10 Fi
P | Loan EMI 15,000 High Risk
i If tha bendor's mnsimsum sllowed FOM s S0, @ Abﬂ"l’ﬂ' ED% .ﬁppmal difficult

Total Monthly Obligations #40.000 your profile s within the acceptable limit
! Mote: Limits vary across lenders and loan types

KEY TAKEAWAYS

FOIR helps banks assess Higher existing EMis Different lenders have Stable income and lower Manage your obligations,
YOur repayment capacity. Increase your FOIR different FOIR norms obligations improve malintain a healthy FOIR
and reduce eligibility. and risk appetite your approval chances. and stay bankable

STAY BANKABLE.

/ PLAN SMART ‘] A& LOW FOIR TODAY * LEARN DAILY
' ) BORROW WISELY. -t“/ BUILDS YOUR FINANCIAL u i GROW FINANCIALLY.

FREEDOM TOMORROW. Dr Finance India Da
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ATLAS LENDING ACADEMY - SEASON 4

HOW BANKS DECIDE YOUR LOAN

WHAT IS 0===

How do banks assess whether a
business can comfortably repay

its loan?
3 ,—i W . e T
- r A a ]
T .! i - y 4 Y
| 1" Y | o ' 4 @ ‘@‘ ) THE SIMPLE ANSWEF
I '1;-.‘;1' '&_1- y ': E __-;? E'i' ‘9‘ @ & - &8 DSCR (Debt Service Coverage Ratio)
] compares a business's Operating
DEbt SEF"JiCE Cﬂverage Ratiﬂr Cash Flow with its Dnlabt Obligations.
It shows how many times the
A key metric banks use to assess a business's business can cover its debt payments.

ability to repay its loans.
WHY IT MATTERS

It helps lenders evaluate repayment
capacity and business stability.

A healthy DSCR improves your
chances of loan approval and
better terms.

Profits may impress—
but cash flow repays loans.

Cash flow is the lifeline of credit.

DSCR FORMULA

WHAT DO LENDERS PREFER?

Operating Cash Flow Strong
DSCR o (before interest & tax) <1 e DSCR>1.5 Very comfortable
Total Debt Obligations iy e Acceptable
R | .J" USLH ¥ l.al) f
(Principal + Interest) e Moderate comfort
Weak
ff {_ ABlE @ DSCR <1.20 High risk
o e T
Operating Cash Flow belors sssres 8l 715,00,000 DSCR = 15,00,000 .« 10 Nols: Benchmarks vary across lenders and industries.
Intorest Exponse £3,00,000 39:!!2?&0!‘] &00D TO KNG

Principal Repaymant #6.00,000 .p.h. uJ’ ~.|.- W -...\_-,l. |
S Strong DSCR A higher DSCR Indicates stronger

Total Debt Obligations £9,00,000 ""“"t apaymant cash flow and lower risk for the bank
Seasonal businesses should demonstrate
consistent average cash flow,

KEY TAKEAWAYS
& A
%. DECR measures the \ - fi Higher DSCR @ Strong cash flow I‘# Fiol Impartant for Consistent cash flow
ability to repay debt W means lower risk Imngeraves loan W MSME and business s mone valuable

frown cash fow. for lpnders. eligitility. laans. than oocasional profits.

ATLAS PERSPECTIVE Better Cash Flow Today,

Understand your numbers. Better Credit Tomorrow.
Strengthen your cash flow. :

Make your business bankable.

Plan. Prepare. Prosper.

Dr Finance India Daily # Stay Informed. Make Better Financial Decisions.
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HOW BANKS DECIDE YOUR LOAN

w H QT I S s 9 Why do banks not fin:nce 100%

L@A Fj L i.ﬂ @53 [HTW ﬁld LU E of a property’s value?
(LTV)? s
[ ] the loan amount to the property’s

assessed value. Banks maintain a

Why don’t banks finance 100% margin to manage risk.

of a property’s value? .
il =

PROPERTY LTV protects both the lender and
VALUATION the borrower. It ensures the borrower
has "skin in the game” and reduces
? the bank’s risk in case of default.
[ Location
BT Congig 1 AG DERCDEC: 7
- .ﬂl -AS PERSPECTIVI 3

[+ Market Valye

7 Legat Cleay Cnllateral reduces rlsk—

mmitmen

\/ buillds confide noce.

LTV FORMULA

TYPICAL LTV LIMITS (INDICATIVE)

Loan Type Typical LTV
Loan Amount
LTV (%) = x 100 >
Property Value (as assessed by bank) 6 Fome Lo Up o108 - BO%
(5)  Loan Against Property (LAP) Up to 60% - 75%
@ Commaercial Property Loan Up to 50% - 65%
6 Proparty Market Value (s assessed) ¥1.00,00,000
'Ei "" Equipment Loan Up to 70% - B5%
@ Bonk's Maximum LTV Allowsd 75% -
Moge: Limits vary based on londer policy, property type,
location, bor profibe ard market conditions,
.-'!, Maximum Loan Amount = ¥75,00,000 e bdins ki i
@) Your Contribution (Minimum) = 225,00,000 (25%) 0D YO KHOW
= A lower LTV generally means lower risk far the bank
The borrower contributes 25%, the bank finances up to 75% * Alower risk can lead to better interest rates.

= LTV is not the only factor—repayment capacity

and credit profile matter most.
KEY TAKEAWAYS

@ @ O e ®

LTV is the loan amount Banks ksap a margin Ditferent loan types Your contribution LTV ks important but
compared to the to manage risk have different shows commitrment not the anly approval
property’s value affactively. LTV limits. and reduces risk. factor

ATLAS PERSPEC

= . : : : NEXT UP IN ISSUE #035
Smart borrowing starts with understanding

The 5 Cs of Credit

the numbers behind the loan 2
Know the value. Know your limit. Plan better. .~ )  Stay tuned. Stay informed.

Dr Finance India Daily + Stay Informed. Make Better Financial Decisions
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HOW BANKS DECIDE YOUR LOAN

THE QUESTION

What do banks look at before

THE 5 Cs o™=

OF CREDIT

The key factors Ibanks evaluate

before approving a loan.

—0+0 0,0

CHARACTER CAPACITY CAPITAL COLLATERAL
EER
oy
= 5
| | I l I =)

The bormower’s The ability to The bormower's Thia security
inbogrity, homnesty ropay the loan own funds offernd to the
and track record from stable imvested in the bank in case

of fulfilling ncome or bassiness ar of default
ohligations, cash flows. asset
A A A

HOW EACH C HELPS THE BANK

CHARACTER
Helps the bank trust your inteéntion and reliability.

CAPACITY
Shows whether you have the ability to repay.

x. @

CAPITAL
Shows your commitment and reduces the bank's risk

COLLATERAL
Provides security and lowers the bank's exposune

CONDITIONS

Helps the bank understand the environment around
your loan.

- ) !gm

Banks evaluate five key factors—
the 5 Cs of Credit—before
deciding to approve a loan.

WHY IT MATTERS

These five principles help banks
assess risk and ensure the loan
is safe to approve and sustainable

to repay.

C

CONDITIONS
s
=

o —
“©
External factors
affecting the loan,
like industry,

ecanamy and
marke! trends.

A strong loan proposal succeeds
by balancing all five Cs—
not just one,

THE BALANCED APPROACH

Banks look for strength in all five Cs
A veeakness in one area can be

compensated by strength in others—
but balance is the key.

Basibts trust and
4 confidends

CHARACTER
Efsures
Undarstands repayment
wnternad ability
rigk tacioes
P St your
ﬁ:ﬁ" finanisl
L eomimibment

KEY TAKEAWAYS

Thae 5 Cs aro the
foundation of every
credit decision.

JO1 ) Strong capacity
b | &t with good character

creates confidence,

© ©

ATLAS PERSPECTIVE
Understand the 5 Cs.
Strengthen every C.

Build trust. Get approved.

Collatoral supports
the laan, bul does
nol replace capacity.

Balanced bompwnrs
? earn batter approval
and betier ierms.

Extornal conctions
influsnce risk and
lender comiort.

nod loans are not accidents.

ey are the result of good assess

Dr Finance India Daily
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HOW BANKS READ
‘t;@ E"é} E iﬁ k"n‘i #I'"‘ % ﬁ '”E I:T - r%*g Eﬂ M T six months of bank statements?
Why do lenders ask for 6 months

€8 LTI
of bank statements?
BANK STATEMENT

Dt raghan

THE QUESTION

Why do banks ask for

Bank statements show your income
patterns, repayment behaviour, cash

Dl (¥

Loty iR

management and account discipline
i

They help banks understand the
real story behind your finances

ouny et

BN

sy

pRiy G Carl Payand
410 F1 D

| 'y @ WHY IT MATTERS
sorn WEFT : 5 .. . :J £
LRl AN - PG LB _--,“ : .
o O Puschiss 1 5 -

They provide insights that payslips
or financial statements alone
cannot. It helps banks assess
your repayment capacity and
financial stability.

,.E ﬂl,':luq
3 e SPECTIVE
: "ruur bank statement tells
Bank statements reveal your financial behaviour
better than any other document

the story behind your
numbers.

gt et
ek Gl

gommy  EME- Lot Lo

1, 000
o ETRA s
Jar

WHAT BANKS LOOK FOR IN YOUR STATEMENT

1. REGULAR INCOME CREDITS

2. EM| REPAYMENT 3. AVERAGE BALANCE 4. TRANSACTION 5. CHEQUE RETURNS &
: " BEHAVIOUR PATTERNS ACCOUNT DISCIPLINE
Consistant sslary or business A healthy and consistent
recelpts indicate stability Timsizly EMI paymanits ¥ ; Fraquant and Qenung Mo Bounced chaquis,
and reliability, show your commitment bn'li:n“ ':"DZT T'r:_"c'al transactions indicate overdraft abuse or freqguent
and financial discipline, e bt active financial behaviour.
{ﬁ’ GOOD TO KNOW

limits breach builds trust
(+} Banks prafer consistent patterns over occasional high balances.
f:} Sudden large credits may be verified for source

£
i)

BAD HABITS THAT HURT YOUR PROFILE

Frequent low balance or balance dipping

(=] Multiple chegue bounces
(=) Maintain a healthy balance and avoid unnecessary cash withdrawals

High cash dop-u its without explanation
Excessive EMI defaults or delays

(@ A well-managed account impraves your loan eligibility Cveruse of overdraft or limits
-y ' -

| KEY TAKEAWAYS |

= Bank siatemenis Consistency, Good patterms & manths is the J‘ Manags your sccount
) rafiect your real discipline and stahility imgerave your koan rminimueT window I I well, gl bether

financial bahmaiour, bisii] bsrsdhar trust approval chances lesncher s anabyts

Fnancial opporiuniies.

ATLAS PERSPECTIVE

Your finances speak every day. e
Make sure your statement
tells the right story.

Discipline in small transactions
creates confidence in big decisions
Dr Finance India Daily

Stay Informed. Make Better Financial Decisions
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ATLAS LENDING ACADEMY - SEASON 4
HOW BANKS DECIDE YOUR LOAN

WHY PROPERTY @m==m=
: - - ? why can my loan still
L = be rejected?
GET LOANS  @r====
A P P R ov E D but banks primarily assess
your ability to repay the loan.
Property may be valuable,

WHY IT MATTERS
but banks lend based on your ¢ _

ability to

repay. Many borrowers believe that

LOAN property guarantees approval,

APPLICATION In reality, repayment capacity,
= S e income stability and credit
| EVALUATION J behaviour matter the most.

Banks recover from collateral
only as a last resort.

They lend based on

Collateral acts as security. : rep
Repayment capacity gets the loan approved.

ayment confidencs

o o o o

INCOME STABILITY CASH FLOW CREDIT HISTORY EXISTING OBLIGATIONS COLLATERAL QUALITY
Regular and stable income Strong cash flow shovws Your past repayment behaviour Existing loons, credit cards Collateral halps reduce risk,
gives confidence that you you can manage Ebis reflects your discipline and EMis impact your but it supports the loan—

can repay the loan even during tough times. and reliability, repayment capacity. it doos not replace incoma.

(] (% J) COMMON MISCONCEPTIONS

@ Banks prefer bormowers who can repay comffortably. @ | have proparty, so loan will be approved.”
[E’:J Higher income and clean credit improve approval chances. N [ manage EMIs somahow.”

() Collateral halps in better terms but not in guarantesing approval, EJ “Coflateral value = Loan amount.”

{¥) Different landars have different policies and thresholds. %) "Only salaried pecple get loans.”

Absility to repay ;. Incame, cash fow Collateral reduces ; Lower risk profile Banks lard with
is more Fmportant n'i | and credit history risk but does not :F leadds (o fnster confidence, not
than collatoral drive decisions. guarantes approval. approvals. Just secuwrity

AS PERSPECTIVE

yment capacity,
Lending is not about what you own,

It"s about what you earn,

what you manage and how you repay.

Dr Finance India Daily # Stay Informed. Make Better Financial Decisions.
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ATLAS LENDING ACADEMY - SEASON 4
HOW BANKS DECIDE YOUR LOAN

WHAT MAKES
A LOAN PROPOSAL

BANKABLE?

A bankable proposal reduces uncertainty
and increases your chances of approval.

THE QUESTION

What differentiates an average
loan application from a
strong one?

I A bankable proposal demonstrates
stable income, strong financials,
complete documentation and
manageable nsk.

WHY IT MATTERS

A well-prepared proposal
reduces the lender's risk and
speeds up the approval process.,

STRONG LOAN
PROPOSAL

] Complete Documents
] Stable income | Cash Fiow

A well-prepared proposal
reduces uncertainty—

[ Healthy Cradit History
[ Appropriste Collateral

ind uncertainty 1s what
[4] Realistic Requirement i

THE FIVE PILLARS OF A BANKABLE PROPOSAL

& 2, © 2, S,

COMPLETE STABLE INCOME / HEALTHY APPROPRIATE REALISTIC
DOCUMENTATION CASH FLOW CREDIT HISTORY COLLATERAL REQUIREMENT
= I o 9]
e all 4
All required docurnents Regular income or steady & good credit acone and Cueality coliateral provides Borrow only what you
ready, accurate and cash flow assures the bank strong repayment history security and supports the nead and can repay.
l...lpd:l'lvd. It shows that you can Dumfurl!rlbly il Erust amd lower tha loan withowt b-aing tha A realistic ask s masher
seriousness and saves repay the loan parcoived risk, only deciding factor. to justily and approva.

valuabie time

[} GOOD TO KNOW (%] AVOID THESE MISTAKES

(=) Prepared borrowers get faster approvals, (%) Incomplete or incorrect documentation
E] Transparent information builds lender confidence.

(&) Clear purpose and repayment plan strengthen your case.
(= A strong proposal can alse help you get better terms.

Preparation Lirweer roik
i Fhmard highed
EAMmEiFRAr Bpprovel chances.

ATLAS PERSPECTIVE
proposal is not about

Incensistent income or cash flow

Multiple credit anguiries in a short time
Over-borrowing or unclear loan purpose
Hiding information or giving vague answers

®
®
®
®

KEY TAKEAW

Complate ioday, Strong proposals Remember: Banks
= approve Fagber El et hellnd ﬁ furd confidencs,

LEfarTaw [Eiaiii ) Pl st Nesds

g the bank—it's about
reducing their uncertainty.

Dr Finance India Daily &  Stay Informed. Make Better Financial Declslons
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LAS LENDING ACADEMY - SEASON 4
HOW BANKS DECIDE YOUR LOAN

WHY TWO
BORROWERS GET

DIFFERENT
INTEREST RATES

Banks don't price loans by amount alone—

i

they price the level of risk.

BORROWER A

f #\ High Credit Score

tD

r Finance India

THE QUESTION

Why do two people borrowing
the same amount receive
different interest rates?

Interest rates are based on your
risk profile. Banks evaluate several
factors to decide the price of the
risk they take,

WHY IT MATTERS

A better risk profile can save you
lakhs of rupees over the loan
tenure and improve your overall
borrowing experience.

Average Credit Score
Stable Income Variable Income

Low Existing EMIs High Existing EMis

Good Collateral Mo f Weak Collateral

Longer Relationship N o Bk Banks reward stability,
with Bank discipline and predictability
INTEREST RATE NTEREST RATE with better rates.

B33

8.50% 11.75%

imterest rate.
Lower risk

KEY FACTORS THAT INFLUENCE YOUR INTEREST RATE

m ) Eﬂﬁ .y @ .

i & e 1

1. CREDIT SCORE 2. INCOME STABILITY 3. EMPLOYER [ BUSINESS 4. LOWN TENURE 5. COLLATERAL QUALITY 6. LOAN TYPE &
PROFILE LENDER POLICY

Strong marketable and
legally clean collateral
reduces the hank's
AAPOKUN

£ highar credit score
havd #irang repayment
bahaviour and lowers
poTCivDd ek,

Regular, stable and
varifinble income ghhes
confidenca in your
repayTant capacity

Shoeter tenunes carry bower
rigk for the bank and
utnsally gt battar
Intarost rates.

Wnrl-:ing with o reputad
amgloyer or running a
wall-gstablished business
meduces risk

Cifterent loan products
and lenders hans diffarem
pricing modals

0 GOOD TO KNOW

e WHAT CAN INCREASE YOUR INTEREST RATE?

Improving your crodit score can reduce your interest rate. L-:- Low credit soore ar poor repaymaent history
)
@ Lower EMis and higher income stability improve your profile. - High existing EMis ar over-leveraged profile
3  Providing st istaral beads ikt hatter st (5 Irrégular incoms or cath-based earmangs
#  Providing strong col can help negotiate better rates. B  ‘Wesk collsteral or ursscursd

f:._-"_n Baing an im'r:ﬂn.g customer with a good track record helps

Short borrowing history with the bank

/ intenest rate reflocts - Better fmancial habits Congistency and @@ CStrong relatinnshios / Srwall improumente todwy
o s o X T PP, ekl are ARW ' banks create [ I £an lead 1o big savings
gl bertter opportunities. L I owar the loan tonure.

ATLAS PERS

When you reduce risk in the bank's eyes,
¢ better interest rates,

e and a better future

you unko
batber te

g money

Dr Finance India Daily
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ATLAS LENDING ACADEMY - SEASON 4

HOW BANKS DECIDE YOUR LOAN

THE LOAN =
PROCESS JOURNEY

1
Your application goes through

FROM APPLICATION
TO DISBURSEMENT el m e

£
§ i WHY IT MATTERS
A loan is not approved in a day. VALLIEED

It goes through a structured process, PROMEIRVNG I8 POscessheve
you prepare better, respond faster

and aveid delays.
* v v ' L4
GREDI‘I' : .

APPLICATION PRELIMIMARY RISK APPROVAL DECBURSEMENT - —
CHECK ASSESSMENT 1 I
o =— A smooth process is a result of
o — % t
o l I m complete information, timely
respanses and good financial
You apgply s Thar bairks einrifass The bank sssesies Tha loan ks Tty sty menisisevt dis::ipline.
e Bl your efigibiliy :rhlll MIM ql'd he righ and decides priedd mid i e to
wharmustion arsi ahd documssli Feparreit chpacity the kaah tedn st o aSCil
documants. e oy lumted =nd conditiors

TYPICAL TIMELINES®

WHAT AFFECTS THE SPEED OF YOUR LOAN?

O O®© @ ™ fi

Personal Loan
1- 3 Working Days

ﬁ Business Loan
3 - 7 Working Days
COMPLETE QUICK ACCURATE GOOD CREDIT RESPONSIVE foa
DOCUMENTS RESPOMSES INFORMATION PROFILE BANKS ﬁ o
7-15 Werking Days
Proper and complets Timely responses Comect information A strong credit profile Efficrant intarmal
documents avahd spped up varfication reduces rechecks helps laster risk processes ansuin -HH_ Loan Mﬁlﬂlnt Pmpﬂt{d
back-and-forth and approvals. and detays assessmont auicker furnmround. 5 =10 Working Days

*Tirmadines may vary by londor and ban type.

0 GOOD TO KNOW COMMON REASONS FOR DELAYS

D
Keep your documents updated and ready. & Incomplete or incorrect docuiments
<]
[ x]
>
L]

ﬂ Always provide accurate and complete information, Delayed responses to lender quenes

& Track your application and follow up proactively. High credit utilization or low cradit score

& Maintain a good credit score and repayment history. Unclear income or unsitable cash flow

@ Choose the right loan product that fits your needs. Property valuation or begal verification delays
:h Thakaan nrocess Preparstion and Strong profile - @P ovproactie / Déscipling and
s has 6 ey stops. FESPANBIVEEES completa info = n and koep trick l transpanency build
- Ve tme, faster approval of your laan. lll lender confidence

“"Good preparation 1c
Banks follow a process.
sement tomorrow

Your preparation determines
the speed of that process

Dr Finance India ”EI:”}.-' #  Stay Informed. Make Beuer Financial Decisions.
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THE BANKING
KNOWLEDGE
COLLECTION

THE SMART
BORROWER

Smart borrowing. Responsible decisions.

Stronger credit. Better financial future.
__4&h

SMART BORROWER
[V KNOW YOUR NEED

[V COMPARE WISELY

[V BORROW RESPONSIBLY

[V MANAGE REPAYMENTS

[V BUILD STRONG CREDIT

- -

CHOOSE WISELY

L'é |

PLAN REPAYMENTS

SET CLEAR GOALS IMPROVE CREDIT

50 ISSUES. 5 PARTS. ONE JOURNEY.

+

9

SECURE YOUR FUTURE

A
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i) FRIDAY

WHY BANKS SAY “NO” -

TO RICH CUSTOMERS 01

WEALTH # LIQUIDITY REPAYMENT ABILITY proporties and expensive cars...
LOAN APPROVAL vs NET WORTH L\ v | MATTERS MORE Why would & bank still reject
THAN ASSETS their loan application?

REAL-WORLD EXAMPLE
APPLICANT A APPLICANT B

Banks don't lend based on
honwe weaalthy you appear.
They lend based on your

ar III. 0 repay.

WHY IT MATTERS

Banks assess much more
than visible wealth

& Regular & verifiable income
e Monthly cash flow
@ Existing loan obligations

Owns property worth 210 crore Annual salary: 218 lakh @ Credit history & repayment
behaviour

Stable employment @ Financial stability

1 flow creates confidence.

I\'\. Irregular income =i
% High existing EMIs ke Haslthn Bank sta i ¢ fort
=i Tl Heaithy bank statements Assets create comfort,

Weak cash flow

. Excellent repayment record
N REJECTE
EJECTED — {J- SMART BORROWER TIP
LDAN R {_LGAN APPROUEE Before applying for a loan:
& Maintain stable income records.
d Who is more likely to get the loan? W) Ko, B atagation s bty
&% Inmany cases, APPLICANT B. B
Because banks finance repayment capacity, not just wealth. repayment discipline.

ATLAS PERSPECTIVE ‘ § A bank cannot recover an EMI from a luxury car parked
in your garage every month. It needs confidence that
your income and cash flow can support regular repayments.
Wealth opens the door—but repayment ability keeps it open.” , ,

KEY TAKEAWAYS

-w
Wet worth alone Banks focus on Stable cash flow i Good financial a Resporsible borrowing
e doss nat guaraniss repayrent afien more important diszipline improves begins long balore

# lan appaoval capacity than exparsive assets. lender confidence. the lown application

DR FINANCE INDIA DAILY | tssue #o41
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THE QUESTION

WHY YOUR CIBIL SCORE @+

THE SIMPLE ANSWER

Banks look beyond the score. They look at the story behind the score.

Your CIBIL scone ks important,
bust banks evalsate many
= A e ather {acters bofore deciding,
m |:— I _’} The sean: & st one pisce
( @ -Q @ l.ll # of the puzzle
SCORE GIVES BAMKS NEED MORE FACTORS, LOW SCORE CAN GOOD PROFILE CAN DISCIPLINE BUILDS
A SNAPSHOT THE FUILL MCTURE MORE CONFIDENCE | STILL GET APPROVAL = OVERCOME SCORE TRUSTY
WHY IT MATTERS
Understanding all kay factors
THE 5+ FACTORS BANKS EVALUATE BEYOND YOUR CIBIL SCORE helps you build 3 strongss

lean profile and improves

o 9 9 o e 0 your approval chances.
= o s aOn :
Ko ﬁe' 11l {7 SMART BORROWER TIP

INCOME EMPLOYMENT EXISTING LOAN CREDIT HISTORY BAMK ACCOUNT PURFOSE OF Focus on strengthening all aspects
STABILITY TYPE & TENURE OBLIGATIONS LEMGTH BEHAVIOUR THE LOAN of your financial profile, not just
Repular, stable Stable job or Hiigh axrsting EMIs A [onger cradit Healthy balance, Genuine purposs thi: Score.
incoma gives business with a reduce your history shows. regular eredits, with clear cash flow
confidence that  longer track record  repayment capacity, experience in nnd progar account mikes the loan © Keep credit utilization low.

You CBn repay reduces the risk evan if your score managing crodit aperations build Inss risky for & Pay EMIs and bills on time.
consistently, i the bank's ayes. i1 emeeilent responsibly. trust thie Banki.

& Maintain healthy bank balance.
& Avoid oo many credit enquiries.

A hlgh CIB“" score {)E}E”E’ the door. ) ﬂ Maintain stable income records.
A strong overall profile walks you through it.

REAL-WORLD EXAMPLE HOW TO BUILD A STRONG PROFILE
Maintain low credit utilization

Use less than 20% of your credit limit.
Cl8iL SCORE: 78O CI8IL SCORE: 720

(I-‘) Pay on time, every time

Timely payments build trust,

@

Frealance with iregular income Salaried with stable income

£ High existing EMIis (165.000/month)
ﬁ Low average bank balance ®

Short credit histary (1 year)

Low eiating SN (E35,000/manth] Maintain healthy bank records

Mealthy bank ba Consistent activity bullds confidence

P e o Bvoid multiple loan/enguiries

Too many enquiries reduce your score.

LOAN REJECTED LOAN APPROVED Er o o, e rpint R

EEonE

ATLAS PERSPECTIVE  §§ Banks don't just look at your past, they look at your potential.

N A good score is valuable, but a strong profile is powerful.
KEY TAKEAWAYS
] CIBIL score = Banks evaluate A strang profile = Build stabality, Healthy bebaroour Foous on the full
d!' Impartant, but muiltiple {nctors AN DeTEnTE AR E_— dhacipline and busldds lender pacture, nol just
riart vrything tagethes, AR SCOM G} CONGIFENCy, corfidyrcs tha number.
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=h 9 AUGUST 2026
2] SUNDAY

HOW TO BECOME _~
A BANK'S PREFERRED == .
BORROWER

@ THE SIMPLE ANSWER
Banks love borrowers who are low risk, high trust Build a strong financial

profile, maintain clean
records, and develop a

and relationship oriented. Become that borrower.

trusting relationship with

. . your bank over time.
QU ® & 4 & 8

LOW RISK HIGH TRUST GOOD TRACK STRONG LONG TERM BETTER ACCESS WHY IT MATTERS
RECORD FINAMNCIAL HABITS RELATIONSHIP TQ CREDIT

Preferred bomowers get
8 HABITS OF A PREFERRED BORROWER SBr Sppmou. bigher

lirmits, better intarest rates
and flexible solutions:

@
L P+ N :
= 7 @ 111 / SMART BORROWER TIP

= N :
MAINTAIN STRONG PAY ON TIME, MAINTAIN HEALTHY MAINTAIN A STRONG ﬂ Stay consistent in all your
CREDIT PROFILE EVERY TIME CASH FLOW BANK RELATIONSHIP finsncial behaviour:
Ky your CIBIL score high Tirmely EMis and bill Show consistant inflow Keep regular interactson : -
(7504], avoid defaults, payments. build trust and of funds and proper cash wiith your banker and E Communicate proactively
and pay on tima, improve your scoee. fiow management. respond prompitly with your banker
9 6 o 0 & Share realistic business
and financial plans.
= B |
e @ Use facilities respansibly
ail and within limits.
SHARE ACCURATE USE CREDIT KEEP DOCUMENTS FLAMN FOR THE LOMG 'E Build a long=t relationshi
INFORMATION RESPONSIBLY UPDATED TERM L R T ‘°“h P
Provide complete, sccurate Utilize limits wisely, Keap KYC, financials and Work with your bank nat just & laan neationsivp.
and updated financial and Low utilization shows statutory documants for long term goals,
business information. fnancial discipline. always up to date. not just short term needs.

REAL-WORLD EXAMPLE WHAT PREFERRED BORROWERS ENJOY

NOT A PREFERWED BORROWER __;(B FASTER APPROVALS
5 Less paperwork, quicker decisions

@ iregudar income & deposits @ Rogular incoms & deposits
© Dolnyed EME payemants @ Timely £\ payments ﬁ_ HIGHER LIMITS
© High credit card wtilization ) Low cradit utization MICT® el Wi you nead R
0  Wulipls loan erguires @ &  Few loan encuiries BETTER INTEREST RATES
-o Incomplets documantaton n Complate documentation Lower rates because of lower rigk
n Listle or no meiationship ﬂ Strong relationship 'D_.; FLEXIBLE SOLUTIONS

with the bank with the bank —tr Customized products and repayment options

Preferred borrowers don't just get loans. 3‘ ::ﬂ:?hrf::nm:::z:ﬁimw

They get opportunities, better terms and lasting partnership:

Banks are not just lending money,

they are lending trust. Earn it once,

f and the doors will always ’
KEY TAKEAWAYS
m Good credi scone - Timaly payTmanty /—1 N e o at———— O o '{!) R ST
Y thaws, e TENL yemsr bk Creates rfererces Be a prefermed
J Db Fivrtenoe. @ B e st ti—j caaacity loeng G walue oo, Excarroren,

DR FINANCE INDIA DAILY Issue #043
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—H 10 AUGUST 2026
i) MONDAY

THE QUESTION

Why do banks often give

CUSTOMERS |

GET BETTER DEALS; o

Banks value trust, history and relationship.

Loyal customers enjoy better offers

better interest rates, highar
limits and pricrity service to

existing customers?

THE SIMPLE ANSWER

Bacause existing customers
hawve :lll'eal:l!l proven ther
trustworthiness through
their past behaviour and
relationshap with the bank,

ﬁ % E; all %% s @ WHY IT MATTERS
TRUST PROVEN BETTER RISK HIGHER LOWER INTEREST PERSONALISED It helps you save money,
BULTOVERTIME  RELATIONSHIP  UNDERSTANDING  CREDIT LIMITS RATES OFFERS get faster spprovals and

7 REASONS EXISTING CUSTOMERS GET BETTER DEALS

&
.
lI|I

4
%4

o e
9 @

(5 (6
D 6

unlack premium benefits
that new customers may
not get

(- SMART BORROWER TIP

@ Maintain a good track record
with your bank,

LOWER PROVEN HIGHER LOWER FASTER EXCLUSIVE BETTER ﬂ Use your existing relationship
PERCEIVED RISK CREDIT CREDIT LIMITS INTEREST APPROVALS OFFERS SERVICE 1o negotiate better terms.
BEHAVIOUR RATES
ﬁ Share your complate banking
Your repayment  On-time paymants  Banks ame more Risk s priced Less paparwork,  Special schames, Relationship and income profile
history |s already  and good account comiortable lower, which priority processing  waived feas and MENALErs
knoren, 50 banks usage buld a offering hagher regats in batier and quicker relatianshap uniderstand yoir u Keep your accounts active
B0 YOU 88 & strong credst limits to trusted ~ intwrest rates decislion-making bonefils are nweds and give and healthy.
lewer risk buhaviour scone customen: often for you personal support, & Ask your bank about offers

available for existing
customers.

REAL-WORLD EXAMPLE HOW BANKS REWARD LOYAL CUSTOMERS

NEW CUSTOMER EXISTING CUSTOMER

o

£ Limited credit history with bank @ Strong track record with bank

0 Lower initial credit limit @ Higher credit lima ,_J’l
D Higher interest rate @ Lower interest rate al
O More documentation ® @ Simplified documentation

D Standard processing time & Priority processing

© Fewer offers and banefits @  Exclunive offers and benafits

OF- 16

STANDARD DEAL

LOWER INTEREST RATES
Reward for your good repayment history.

HIGHER CREDIT LIMITS
More trust leads to higher limits

FAST TRACK APPROVALS
Your profile is already verifiod.
EXCLUSIVE PRIVILEGES

Spocial achames, fes waivers and more,

PERSOMNALISED RELATIONSHIP
Beiter service and customised solutions

é 5 A bank remembers how you behaved when you borrowed,

Good behaviour today earns you better opportunities tomormow.

KEY TAKEAWAYS

- Atlas , 9

‘ Hanks reward . Existing cisiomers s.tfm* rirkat=nrizhips
""i trust and good r pet better rates. I 1o exchusive
bohaviour W highor limits, Denefits

Issue #044

Stay loyal, stay Good banhing habits
comistent and ioday = stronger
kpep groseing. fimancial futuse

iy Informed. Make Betler Financsal Dec

DR FINANCE INDIA DAILY



Dr Finance India

DR FINANCE INDIA DAILY YT

MAKING BANKING SIMPLE. ONE INSIGHT AT A TIME.

THE SMART BORROWER SERIES

THE BIGGEST

LOAN MISTAKES
PEOPLE MAKE

Avoid these common mistakes and borrow smart,

&

THINK BEFORE
YOU BORROW

@
<

BORROWING MORE
THAN YOU NEED
Hi,u_htr laan amaunts

maan higher EMIs,
moare inbérest and
financial pressura.

O

DELAYIMNG
REPAYMENTS
Late payments attract
penalties and hurt
your credit score

Borrowed F10,00,000
withowl planreng
ignored proceising less
BN inUraRCE

Mssod 2 EMis

Crodit scone fell

Maxt loan rajected

at highar e

00 0 O

Good decisions today

PLAN YOUR

il

=h 11 AUGUST 2026
£ TUESDAY

THE QUESTION

What are the mast

common [oan mistakes
that can hurt your finances?

X

THE SIMPLE ANSWER

Poople bormow without
planning, gnone the fine print,

everbormow, delry repayments
N el T e and damage thedr oredit scon.
and monay TOMmOorrow Bwoid these rrestakes to stay

fimancially strong

5 C OO 1l WHY IT MATTERS

PROTECT YOUR BORROW WITH BUILD A STRONG :

Loan mistakes cost maone
CREDIT HEALTH A PURPOSE FINANCIAL FUTURE

REPAYMENT

B BIGGEST LOAN MISTA

NOT CHECKING
ELIGIBILITY
Applying without
checking eligibility
lmwds b rejections
and crdit score drop

6]

MAXING OUT
CREDIT LIMITS
High cradit utilisation
mduces your credit
score and loan
mpproval chances.

Vs

00 @ O

[ COSTLY MISTAKE |

ATLAS PERSPECTIVE

IGNORING THE
FINE PRINT

Hiddan charges,
penalties and clauses
cilin make lopns
costiier

74
S,
g

TAKING MLULTIFLE
LOANS TOGETHER
Toa many loans
increasa your EMI
buarden and risk
of default.

SMART SCENARIO

Borrorased conly what wan needed
(%6, 00, 00:0)

Compared offers angd read

all terma

Paid EMis on time

Cradit score improsed

Gof hetier rabes on

futwre loans

SMART CHOICE

&b

than money. They impact
your cridit scons, limit futune
opportunities and increase
feanecial siress.

(- SMART BORROWER TIP

& Borrow only what you need.

e

LED

FOCUSING ONLY ON
LOW INTEREST RATE
Processing fees,
prepaymant charges
and insurance can

@ Understand all terms
before you sign,

@ Compare offers from
differgnt lenders.

increass the real cost

8

NOT CHECKING
YOUR CREDIT SCORE
A low score leads to
highor intorest rates
and lowar loan
approvals.

& Repay on time, every time,
@ Keep your credit utilisation
low,

& Plan today. Stay stress-free
Temarrow,

REAL-WORLD EXAMPLE WHAT YOU GAIN BY AVOIDING MISTAKES

MISTAKE SCENARID

LOWER COST
Bether rafes, lower fees and savings

STROMG CREDIT SCORE

Miore approvals, better imits.

o

E FINANCIAL STABILITY
'EE Pepcs of mind end batter cash Row,
MORE OPPORTLUNITIES

Easiar access 1o bigger loars in futune,

Loans are powerful to

but only when used wisely

Avoid mistakes today. Build a stronger tomorrow.

b b

- Atlas

Rewd and ursdisrstand

all termn

KEY TAKEAWAYS

%6

Issue H#O45

Smart borriwang
it 10 8 batier lda

u Keep your credit

Repay on it
r d Fralthy

Abwsyn

rened. Mlake Siether Financial Dechions
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) WEDNESDAY

o THE QUESTION
Can | take steps to

i9)

Dr Finance India
LOAN

CAN YOU 08,

IMPROVE YOUR | @
LOAN ELIGIBILITY?

Yes, you can! With the right steps, you can
strengthen your profile and unlock better

wan r_||'_'|;':r_':r'1 LNt ilT_-’-:
@ m
@* d
HIGHER ELIGIBILITY

BETTER PROFILE

improve my loan
eligibility?

THE SIMPLE ANSWER

Absolutely! By improwing
a few ey factors in your
financial profile, you can
ncrease your eligibdity
and qualify for better lpan
terms

@ WHY IT MATTERS

Higher eligibility means
bigger loan amounts,
better interest rates
and more financial
freedom.

(/" SMART BORROWER TIP

ﬂ Small improvements today

&
=~

MORE LOAN
OPTIONS

i

FASTER APPROVALS

%y

LOWER INTEREST
RATES

8 WAYS TO IMPROVE YOUR LOAN ELIGIBILITY

1] (2 (3] (4]
s, = =

£\ i =Q

MAINTAIN A GOOD REDUCE EXISTING INCREASE YOUR MAINTAIN STEADY
CREDIT SCORE DEBT INCOME EMPLOYMENT can lead to big loan
Pay EMis and bills on tme. Lowsr your outstanding A& stable and highar A stable job or business admtugﬂs TOmEOTT O,
A higher score improses koans and credit card Income boasts wour history builds trust with
your eligibility, balances repayrment capacity. lendors, Consistency is the key

to a strong profile

(5] 0O & 18

B ‘0 & )

Banks reward responsible
financial behaviour.

Plan ahead and keop

optimising your profile,

MAMAGE CREDIT AVOID MULTIPLE LOAN KEEP FINANCIAL BUILD A STRONG
UTILISATION APPLICATIONS DOCUMENTS READY FINANCIAL HABIT :
A good profile gives you
Kaep your credit cand Too mary enguines can Updated documents Save regularly and maintain
usape below 30% af reduse your soore and speed up verificathan a healthy eredit and banking power to choose,
your limit. eligshility. and approvals relationship,

REAL-WORLD EXAMPLE WHAT YOU GAIN BY IMPROVING ELIGIBILITY

BEFORE IMPROVEMENT AFTER IMPROVEMENT

© Low credit scose (B550) @ Good credit score (T8O)

© High credit card usage (B5%) Low credit card usage (25%)
0 Multipls loan enguirkes Limited loan encuiries

© Unstabla income Stable and highar income
0 Loan eligiblliny: 8 Lakh Loan efigibility: 18 Lakh
[=] High int@rast rate: 15.5% Batter interest rate! 10.25%

BIGGER LOAN AMOUNTS
Qualify for highaer loan amounts as per your needs.

BETTER INTEREST RATES

Lower rates save you a significant ameount.
FASTER APPROVALS

Strang profiles get quicker approvals,

MORE OPTIONS

Accass to pramium products and flexible solutions.

FINANCIAL GROWTH
Batter sligibility opens doors to bigger goals

eoeo00

| HIGH ELIGIBILITY |

| Low ELIGIBILITY |

JI- ATLAS PERSPECTIVE
o
/

20000

‘ ‘ Eligibility is not luck,
it is built by your financial habits.
Improve today, borrow better tomorrow ~ Atlas ’ ,

%

Pay o tomae,
= ey Hima f

DIA DAILY

KEY TAKEAWAYS .
= Sy muttipls Strengthan your Better aligibility,
E{]l ApRECation:

Finandial profile temtiar life,

Eeep your crdit
wtilisaticn low

ncreERLe income
.|II and vtay mabie

Issue HOAG6
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WHY TIMING
MATTERS WHEN

: lower interest rates and
higher loan amounts.

<,

BETTER APPROVAL
CHANCES

%4

LOWER INTEREST
RATES

HIGHER LOAN
AMOUNTS

BEST TIMES TO APPLY FOR A LOAN

@

Q!

START OF FINANCIAL  END OF QUARTER WHEN INTEREST

THE SMART BOhRUWER SERIES

llII s

FASTER
PROCESSING

BT N

AFTER STABLE

DR FINANCE INDIA DAILY P5ys,
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THURSDAY

samm

amam

THE QUESTION

Why does timing
matter when
applying for a loan?

THE SIMPLE ANSWER

Because banks have cycles,
targets and risk assessments
that change throughocd the
yOar .ﬂuppl.w at the nghl
time increases your chances:
of batter approval and
batter tenms.

‘g
STRONGER
NEGOTIATING POWER

WHY IT MATTERS

Good timing can save you
maney, reduce stress and
help you achieve your
financial goals fastor.

() SMART BORROWER TIP

AFTER IMPROVING

YEAR {APRIL-JUNE) OR HALF YEAR  RATES ARE FALLING EMPLOYMENT YOUR CREDIT SCORE © Plan your loan in advance
Barks have fresh targets Banks puth to mest Lowsar rates now mean A stable job or income A better score leads 1o & HKeep your documents ready.
and higher appetite to targets, which can kower EMis and overall histary Imgaroves your better terms and hagher
grow their partfolio, veark in your favour. LAVEgS. spproval ehances Iemm AUt @ Track interest rate trends.
@ Improve your credit score
TIMES APPLYING before applying.
% \,\ i - e @ Choosa the right time and
= = I = the right lender
= fus o .
DURING ECONOMIC END OF FINANCIAL WHEN YOUR CREDIT WITH INCOMPLETE IN URGENT NEED
UNCERTAINTY YEAR [JAN-MARCH) SCORE |5 LOW DOCUMENTS OF FUNDS

Uinstahls imes make
bands more caulious
with bnding

Banks focus on closing
books, Tewer resowces
for approvals.

Lovwy score can load 1o
rejections or high
intarent ralet

Dedmys oF messing docs
can lsad to rejections
ar long dedsys

Urgency ridoces your
rigotintion posser
and opliors.

TIMING IMPACT EXAMPLE BEMNEFITS OF APPLYING AT THE RIGHT TIME

LOWER COST

© Apply in Jan withous planning & Apply in May after planning Engoy lower inferest rates and reduce total repayment
© Low eredit score (670) & Geod cradit score (TH0) @ HIGHER APPROVAL CHANCES
© High intarest rate [11.25%) @ B Lower interest rate (9.25%) Bl T i OF i A0 Semuingg Wt Chil vk
© Lower loan amount cffered © Higher loan amount cffered :Iﬁ :IEr:rll-:: m E':‘ls?tl::‘-:rnlng = higher eligibility
© Longer processing time © Faster processing G} FASTER PROCESSING
s — m— e Less quewe. quicker verification and disbursal.
| HIGHER COST & STRESS ! [LIJWER COST & MORE Btﬂm STRONGER NEGOTIATING POWER

CTIVE

11

¥ou hawe more options to choose the best deal

The right decision at the wrong time may not give the right result.

The right decision at the right time gives you the best result

Plan well. Time right. Borrow smart.

- Atlas

2

Tirmang can impact Mary ahead and A strong profile
;— your inberest rate arvoid last-minute | ﬂ * goad timing =
arsl approreal applicatsons. e peutin

KEY TAKEAWAYS

Senart timeng today
|eads to fnancial
freedom somovrow.

i, Banks have targets

Im[ and cycles - use

— i 0 yOur advantage.

i. Makn Eet
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DOES YOUR

PROFESSION
AFFECT YOUR LOAN?

Yes, yc&ur profession plays a big role in how banks
assess your loan application, eligibility, interest rate

= 14 AUGUST 2026
i FRIDAY

e
M

9 THE QUESTION
Does the type of
profession you are in
affect your loan?

@ THE SIMPLE ANSWER
Absolutely! Banks evaluate
righ based on income stability,

job security, business natuse
and eamng potential — all of

which vary aoross profiessions.
%* :-® “P. @ WHY IT MATTERS
m Your profession influsnces
AFFECTS DETERMINES IMPACTS INTEREST INFLUENCES AFFECTS LOAN v ol AsEesamSE.

ELIGIBILITY LOAN AMOUNT RATE APPROVAL SPEED TERMS & FLEXIBILITY s ot it rade

and repayment flexibility.
HOW DIFFERENT PROFESSIONS ARE VIEWED BY BANKS

‘ lﬁ . . . ‘w’ SMART BORROWER TIP
ﬂﬂ“ﬂ B I “. n m @ Maintain a stable income

SALARIED SALARIED SELF-EMPLOYED PROFESSIONALS FREELANCERS [/ or business cash flow.
(GOVT.) (PYT.) [BUSINESS) (Doctors, CA, Lawyers, GIG WORKERS
Architects, ste ) @ File your income tax
© Highjob security @ Moderate job © IncomemayYaY @ high saming potential @ Tegular incorme returns regularly.
sacurily
& Stable incoms @ Reguires strong O Highor rnk
@ Deopends on financials B Molegcing pohimyion percaption ﬂ KEE‘[J your documents

@ Highest approval & Good approval

cormpany geofla & @ Higher scrutiny © Requires mode organised.

hia
o income stability ® : chances ple
© Better intorest rales 5 Good approva docume ; ;
e e approval with proper e sp I loan @ Lower loan amount ﬂ' Build & strong credit score.
Higher loan amounts chances programs available . ;
documents gt may be offered ﬂ Communicate tr‘:lnﬁparenﬂy
8 Competitive rates O Iriarest rabs miy ttractive rates © tgher interest ;
bee: slightly higher from selact lendors rallen poasiile with your lender,

REAL-WORLD EXAMPLE BEMEFITS OF HAVING A STRONG PROFESSIONAL PROFILE
SAME INCOME, DIFFERENT PROFESSION

Frewlancer Deaigner Chartered Accountant (CA)

HIGHER TRUST Harkg trias! stable and feputadd profegsiong mods

e BETTER LOAN CFFERS Higher amounts and lower interest ratos
© irregular income proaf & Stable & proven income
B Mo TR [ financials @ Filed TR & strong Anancials {9 FASTER APPROVALS Liess paperwork and quicker processing
© Loan amount: 110 Lakhs © Loan amount: T25 Lakhs
D Interest rate: 13.50% @ Interest rate: 9.25% *

-]

O Approval time: Longer

FLEXIBLE TERMS Botter ropayment options ard customised solutions
Approval time: Faster

LONG-TERM RELATIONSHIP Ciporre doors 1o future crodd snd wealth products

kg’ Profession + Financlal discipline = Better loan outcomea al

KEY TAKEAWAYS

. our profession Stable incomm Srong dotumernts L Figghrt profeswson -, Budd today for
i — 5 Berthr profile » Lowes _,i'
Prigcn you ko - Bl fencher % and Credl® scons m = rigft planring = o i wtrrger
q jro exilidinte - L — bl % Tl el R T

DR FINANCE INDIA DAILY
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THE HIDDEN COST
OF CHEAP LOANS

A low interest rate may look attractive,

— 15 AUGUST 2026
i) SATURDAY

THE QUESTION

Why can some loans

with low interest rates
still be costly?

THE SIMPLE ANSWER

but cheap loans can come with hidden costs Because hidden charges,
conditions and fees can

increase the total cost

that make them expensive in the long run.
Look beyond the rate. Understand the real cost

af the loan significantly.

@ ‘ | :_OI @ WHY IT MATTERS
NOT EVERYTHING LOW RATE # CHECK THE CALCULATE PROTECT YOUR The real cost of a loan
IS VISIBLE LOW COST FULL PICTURE BEFORE YOU SIGN  FINANCIAL FUTURE affects your EMI, total
repayment and financial

(1) (2] &) (4)

(/" SMART BORROWER TIP

=§ @ :- @ 'ﬂ Compare the Total Cost,

PROCESSING FEES INSURAMNCE CHARGES ADMIN & DOCUMENT PREFAYMENT not just the interest rate.
High processing fees Bundled or high insurance CHARGES PEMNALTIES
incresse the upfront premiuma can add o Documantathon, lagal and High charges for parly ﬂ Read the fine print
cont of the loan significant cost, ndrmin fees may be high repaymant reduce carefully.
o Tlasiabnility

© Ask for a break-up of

9 0 o 0 all charges.
@ x @ © Use a loan calculater

to compare.
LONGER TENURE TRAP VARIABLE RATE RISK FORCED PRODUCTS CONVERSION COSTS
Extorsiing tanure reduces Low gharting rates can Mangdatory add-one o Charges for changes in © Choose the loan that is
EMI kst increases total rise Later and increate products marease The loan typa, transfer or affordable and transparent.
interest palkd. your futume cost. ovarall coat tog-up can ba high

REAL-WORLD EXAMPLE WHAT YOU GAIN BY LOOKING BEYOND THE RATE

CHEAP LOAN - LOOKS GOOD SMART LOAN - COST EFFECTIVE a LOWER TOTAL COST
Q interest Rate: B.49% pa @ interest Rater 9,25% pa Pay less ower the entire losn tenure.
© Processing Fee 2.50% © Processing Fes: 0.50% BETTER FINANCIAL PLANNING
9 nsurance: T18,000 & insurance: FE,000 Predictabls EMIs and fower surprises.
@ Documentation: ¥5000 © Documaentation: 1,000 $ MORE FLEXIBILITY
0 Frepayment Penalty: % © Prepaymaont Ponatty: ML V Freodom to propay or charge if nesdod.
[ =] ::::;:nbum:t (20 Lakh, § Yrs): (-] :::Iulnrmsl (20 Lakh, 8 Yrs): ® PEACE OF MIND
Fip T & Transparent torms and no hidden shocks.
@ Total Cout of Loan: ¥58,000 @ Total Cost of Loan: 17,500
J STRONGER FINANCIAL HEALTH
CHEAP TODAY, COSTLY TOMORROW SMART TODAY, SAVES TOMORROW :III Save more, imvest mare, grow mone

CTIVE 6‘ A low rate can be an illusion.
Tru ngs come from transparency.

ose wisely. Borrow smart, l

KEY TAKEAWAYS

{"&"\ Lol beyond EE Compare the — Uniderstand all Chooss TRrDaREncy Smart loang bolld
i the intorest mte, | (%) rvoral cost :q fews arvd charges. ower termpitation, a strong future,

Issue #049
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—1 16 AUGUST 2026

T

5 SUNDAY

THE QUESTION

How can | borrow

BORROW SMART,
NOT JUST MORE

Bigger loans don't always mean a better life.
Smart borrowing is about taking the right loan,
for the right purpose, at the right time.

wisely without
overburdening
my future?

@ THE SIMPLE ANSWER
By barmowing with clarty,
planning your repayments

anﬂmsf i and focusing on long-term
a4 finmncial well-being

Borrow wisely. Live better. Build your future. BORROW Wisey | imatend of short-term
BUILD Wa 7y, & e
( @” ) = [ 51& e WHY IT MATTERS
v —
v — [ =L al I I @ :
Smart borrowang helps
BORROW PLAN BORROW WHAT BALANCE TODAY BUILD WEALTH, avoid et raps
WITH PURPOSE BEFORE YOU BORROW YOU CAN REPAY & TOMORROW MOT DEBT e =
protects your cash flow
e and brings you closer to
6 PRINCIPLES OF SMART BORROWING your financial goals.

o 0 = (5)
©/ :é ] g (" SMART BORROWER TIP

BORROW WITH PURPOSE PLAN YOUR REPAYMENT BORROW WHAT YOU CAN REPAY @ EBorrow only for needs
Take a loan only when it serves Calculate your EMI, tenure and total Choose a loan amount that fits or growth, nat wants.
» clear neex;l -:-rl::pi i Malt: ::pa.g,:nwnt b!f::ft' yo G:;“"lt h‘“":"“”"‘*’ and I""?“ : il © Compare offers bayond
creation, not for lifestyle upgrades. an for your future cash flows. inances stress-frees, just the interest rate.

e e 0 @ Check total cost of the loan,
m not just EML
=== @ Keep your EMI below

BALAMNCE NEEDS & GODALS CHODSE THE RIGHT LOAN FOCUS ON LONG-TERM WEALTH 40% of income.
Ensure today's loan doesn't Pick tha right lender and product Use loans as a tool to bulld assets @ Build an emergency fund
stop you from achisving with the best terms for your and create financial freedom, before taking big loans.
tomorrow's goals. situation, nat just for spending.

Review and pre when
prepay
possible to save mcre,

THE REAL DIFFERENCE WHAT YOU GAIN BY BORROWING SMART

BORROW MORE BORROW SMART LOWER COST

WITHOUT THINKING WITH PLANNING Pay less interest and save more maonay.
© Higher loan amourt than neoded @ Right loan for the right parposs FINAMCIAL STABILITY
D Higher EMis & financial stress D Affordable EMia Manage EMIs comfortably and svold stress.
9 Mare total interest paid @ @ Lower total cost J BETTER OPPORTUNITIES
D Less navings & imwestmonts @ Mom savings & imeestmants -.il Strong finances open doors 1o bigger goals
D Bk of defauli & credit carmage ﬁ Strong cradit & peace of mind . PEACE OF MIND
© Short-tarm comiort & Long-term financial freedom - Sleep better knowing your finanoes are in control

long-tem regret
[ WEALTH CREATION
DEBT TRAP | WEALTH PATH .i Smiart borrowing today builds wealth for tomormow,

A loan is a tool, not a trophy.

Use it wisely to build your future,
not to impress today. - Atlas ,, I

KEY TAKEAWAYS
d Barmew with m— Fian bafore 9 Hepay Balamce todsy Choges the right Build wealth,
i cludr punpcne. :E youl oy, H comiortsbly v T o, I srovrtfy. == rat just debl

Stay Informend. Mak
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MAKING BANKING SIMPLE.

ONE INSIGHT AT A TIME.
~

— THE FIRST -

A MILESTONE IN MAi(lNG BANKING SIMPLE.

Fifty insights. Five parts.
One mission — to make banking simple,
practical and meaningful for everyone.

THE BANKING

KNOWLEDGE
COLLECTION

500+
G
1

JOURNEY

I

BANKING
FOUNDATIONS

=

Building the basics
of banking.

—= 5 PARTS. ONE JOURNEY. +—

CREDIT RISK & LOANS, CREDIT & INSIDE THE
BORROWER BORROWING LENDING DECISION
FUNDAMENTALS :
Understanding credit Exploring loans, How lenders analyse,
quality and borrower risk. credit and borrowing evaluate and decide.
pathways.

THE SMART
BORROWER

.

Smart borrowing for
a stronger tomorrow.

B

Thank you for being part of this journey.
Let's continue learning. Let’s continue growing.

0@*
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MAKING BANKING SIMPLE.
ONE INSIGHT AT A TIME.

50 ISSUES.

+ A decade of insights. One mission — to make banking simple, practical and meaningful. «

BANKING EXISTS
TO BUILD TRUST.

At its core, banking is about
safeguarding money, enabling
payments and creating trust
in the economy,

MONEY HAS A COST.
VALUE IT.

Interest rates, inflation and time
value influence every financial
decision. Nothing in finance

is truly free

CREDIT FUELS
GROWTH.

Loans empower businesses,
create opportunities and
drive progress when used
responsibly.

GOOD LOANS ARE
BUILT, NOT LUCKY.

strong underwriting, proper
due diligence and continuous
monitoring create healthy
loan portfolios.

REGULATION CREATES
STABILITY.

RBI policies, capital norms and
compliance ensure safety,
stability and fairness in the
financial system.

] i B

- . Iﬁt r

Jh!

A B

P

THE BANKING
KNOWLEDGE
COLLECTION

A iR JLFLF L B |

RISK IS REAL.
MANAGEMENT IS KEY.

Banks earn by taking calculated
risks. Credit risk, market risk and
operational risk must always

be managed, not ignored.

DATA DRIVES
EVERY DECISION.

Fram credit scores to financial
statements, data helps banks
assess, decide and price risk
fairly and efficiently.

PEOPLE & PURPOSE
BEHIND BANKS.

Behind every loan, policy and
product are pecple and

purpose — serving customers
and strengthening communities.

FINANCIAL LITERACY
EMPOWERS YOU.

The more you understand
banking, the better your
decisions, choices and
financial future.

SMART BORROWING.
STRONGER TOMORROW.

Borrow with a purpose. Plan
repayments. Build credit.
secure today. Prosper
LOMOTrow.

|

o

™

-ull
LIFELONG
LEARNING

The journey continues
with you

iy | T

COUNTLESS
IMPACTS

Better decisions,
Better future

50 5
INSIGHTS PARTS

Curated for clarity A structured journey
and simplicity of learning.

MISSION

Make banking simple,
practical and meaningful

66 Banking is not just about money. It's about trust, responsibility @
and building a better tomorrow for all.

50 ISSUES. 10 LESSONS. ONE JOURNEY,

Thank you for being part of this knowledge journey
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Page Reference Guide to Everything You've Learned

50

ISSUES
OF INSIGHTS

-
OF KNOWLEDGE

I
% Fd 1
gms _,: MISSION

@©Og@ COUNTLESS
AR LEARNINGS

For a Better

-III
Financial Future

LIFELONG
IMPACT

Stronger Decasons.
Stranger Tamormem,

Mok ng E;nhing
Simphs

1. BANKING FOUNDATIONS (1) 2. CREDIT RISK & BORROWER . LOANS, CREDIT & BORROWING (Ill)
FUNDAMENTALsuu

Whats Dott Your Mengy Ga
Alfter You Deposit ItT

‘Why Do Barics Meed Depodits
Mare Than Yau Think?

‘Why Every Bank Wants
Mane CASA :lr[h.'.ﬁ"'

How BB Inflyences Interest Rates
‘What iy Bepo Rate?

Repo Rate and Your EMI

Fined vs Floating Interest Rates
Reverse Repo Rate

What Is CRR?

What ls SLR?

eooQoco © 4:'

Key Takeaway

Strong foundations help you
understand how the ba nking system
works and why i matters

What b an NPA?T

What ks SMAT

Hew Dpes 3 Loan Become NPA?
What s Provisioning?

VWhat Iz Credit Rimk?

Socured w3 Uinsecured Loans
What Is 2 Loan 'Write-ON7
Recowery v Wiite-D#f

What s a CIBIL Score?

Oo00o0O0C0DOGe

How Banks Evalieste Bomowers

Key Takeawsy
Understanding risk and borrowers
helps banks lend w|5e|:|r and -..'l.l:{'-!:r

What ks a Home Laan?
Whast ks & LAP [Loan Againat Property}?
Mortgage 0D v LAP

What Is a Drogline 007

What ls a Gold Laan?

Retad vi Business Gold Loan

Whst Iz Equipmend Finarce?

Wi Is Vebucle Finance?

What ks Invoice Discourting?

0000000 B0OO

What ks Bill Discounting?

Key Takeaway

Different cradit solutions serve different
needs. Choose the right toal for the right
purpose

4. INSIDE THE LENDING DECISION (IV) 5. THE SMART BORROWER (V) THE BANKING ECOSYSTEM

Why Do Loar Get Rejected?

What |5 FOIRT

What s DSCR?

What lu Loar-to-Yales [LTV)7

The 5 Cyof Credit

Hiorw Bardis Resd Yioor Bank Statement
Why Propaerty Alone Dosran't Get

Loami .ﬁ.||r.'.wr-:|

What bakss 5 Loan Praposst Bankable?
Why Tt Barrewers Gel Diflerest
Interest Rabes
The Lasn Pescess
Apphcation to [halburuement

Raurnay. Fram

D
&
L5
D
3
L3
(7]
L9
Q
Q

Key Takemway
Knowing what kenders book for helps you
prepane better and get approved Faster

1]

Wiy Banki Say "MD"

Hich Customiers

Wiy Your CIEIL Score 't Everything
How to Became 5 Benk's

Praferred Borrower

€]
e

Wiy Enmting Ciatnmee

Get Betier Deals

The E.Egu- st Loan Mistakes
Pecpde blake

Heérw 1o Imprewe Loan E!g__-l-,u. ty
Why Tim i blatiers When
Anphying Tar a Loan

Does Your Prolession Affect
Yousr Loan?

Hidden Costs af a “Cheap™ Loan
Kev Takegwas Borrow Smard, Mok Just More
Smart borrowing today

creates a stronger financial huture.

60 O 90 © 6 00O

RBI &
Regiilatian

& @

Economy &
Growath

Markets &
Evestors

- e . Borrowers
Repayments

A oonnicled ecosystem workmg iogether
for stabifity, growth and properity,

CORE CONCEPTS AT A GLANCE

KEY RATES &
POLICIES

= CREDIT QUALITY
£ ?§ INDICATORS
Stamfard
ShiA (00
NP [Subs-Standard
Doubtul, Losd)

* Repa Rale
Rirvmine Repe Rabe

« CRR

= SLR

= Mometary Poloy

Priviiaifuiyg

= beflation an-;rllhg Write-0¥ v Recowery

B 0N & CREDIT

@ SOLUTIONS

& Wehel France

% FINANCIAL
+ Bank Statements
« TR

Balance Sheet

+ PAL Statermeat

* Hame Lban
« LAR

* Marguge 00w LA « B [hacoumting
« Drogplise 00
# Gald Lnan

=t Dnicounng ncoess Proal

= ‘Warking Capital
Loani

« Bumiewnia Lodn » Faaracial Healih

-t R

= Egupoend Fnasoe

DOCLMENTS

v Caah Flos Slatermesd

SMART BORROWER
HARITS

KEY FINANCIAL
RATIOS

&

o « o Good CIBIL Score

arreet Ralio
+ [ebt-Equity Ratio Timwly Ropayments
= L Croadit Lt

* |nsurance Protection

* Interes! Coverage Ratio
+ SCR

« ROE / ROW

« FOIR

Lation

= Fnarwial Dacipline

THE LENDING FLOW

60606

Cradi Approval &
Aoinessrmri Sancton

R-!p-a]'rr'mt &
Monitonng

Chburiememl
.b\pplx.'vlm

Right Evaluation. Right Decision. Right Outcome.
Fi -"|'|'.'J_.r.::.|rr'.'." i

50 ISSUES. 5 PARTS. 1

REMEMBER TH
Understand before you borrow
':.-ﬂ"npnr!-' E'EFIH'L' you £
Plan befare you take credit
Repay on time, Always
Good credit is your financial reputation
Knowledge i your greatest financial asset

.ﬂl'f.ri'i i I.‘I i l':’l il er _.'l

MISSION. ONE JOURNEY.
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MAKING BANKING SIMPLE.

ONE INSIGHT AT A TIME. KNOWLEDGE
' -

THE BANKING

COLLECTION

BANKING GLOSSARY

Key Banking Terms Explained in Simple Words

BANK

DEPOSIT

LOAN

INTEREST RATE

REPO RATE

REVERSE REPO RATE

RBI (RESERVE BAMK OF INDIA)

CRR (CASH RESERVE RATIO)

SLR (STATUTORY LIQUIDITY RATIO)

INFLATION

MPA (NON-PERFORMING ASSET)

SMA (SPECIAL MENTION ACCOUNT)

PROVISIONING

CREDIT RISK

DIVERSIFICATION
CREDIT APPRAISAL
CREDIT SCORE (CIBIL SCORE)

REPAYMENT CAPACITY

These terms are the building blocks of banking.

A financial institution that accepts deposits from the public and
uses them to lend money and provide other financial services,

Maoney placed with a bank by a customer, which the bank holds
safely and may pay interest on.

Money borrowed from a bank that must be repaid over a period
of time with interest

The cost of borrowing money (for loans) or the amount earned on

savings or deposits, usually expressed as a percentage.

The rate at which RBI lends short-term funds to banks by buying
government securities from them

The rate at which REI borrows money from banks by selling
government securities to them,

The central bank of India. It regulates the banking system,
contrals money supply and sets key interest rates.

The percentage of deposits banks must keep with RBI and
cannot lend out.

The portion of deposits banks must invest in approved
securities like government bonds.

A rise in the general price level of goods and services over time,
reducing purchasing power.

A loan or advance where the borrower has failed to repay
interest or principal for a specified period.

An account that shows early signs of repayment stress but has
not yet become an NPA.

The amount set aside by banks to cover potential losses on

leans that may not be repaid.

The risk that a borrower will default on repayment, causing
financial loss to the lender,

Spreading loans across different sectors, borrowers and
geographies to reduce risk.

The process banks use to evaluate a borrower’s ability and

willingness to repay a loan.

A 3-digit number that reflects a borrower’s credit history and
helps lenders assess repayment risk.

The borrower’s ability to repay the loan on time from regular

income or cash flows.

Keep learning.

Understanding them is the first step to financial wisdom. ¥ Stayahead.

50 1SSUES. 5 PARTS. 1 MISSION. ONE JOURNEY
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BANKING GLOSSARY

Key Banking Terms Explained in Simple Words

SECURED LOAN

UNSECURED LOAN

WRITE-OFF

RECOVERY

HOME LOAN

LAP (LOAN AGAINST PROPERTY)

DOD (DEMAND OVERDRAFT)

GOLD LOAN

EQUIPMENT FINANCE
VEHICLE FINANCE

INVOICE / BILL DISCOUNTING

FOIR (FIXED OBLIGATION TO INCOME RATIO)

DSCR (DEBT SERVICE COVERAGE RATIO)

LTV (LOAN TO VALUE RATIO)
5 Cs OF CREDIT

COLLATERAL / SECURITY

SANCTION

DISBURSEMENT

EMI (EQUATED MONTHLY INSTALLMENT)

TENURE

Understanding these terms helps you make I
smarter financial decisions and build a

stronger financial future.

50 ISSUES.

-."]

A loan backed by collateral or security offered by the borrower.

A loan given without any collateral or security.

When a lean that cannot be recovered is removed from the
bank's books, though recovery efforts may continue.

The process of collecting overdue payments from borrowers.

A |oan taken to purchase, construct or renovate a residential property.

A loan granted by mortgaging residential or commercial property.

An overdraft facility where the borrower can withdraw funds
as and when required, up to a limit.

A secured loan granted against the pledge of gold ornaments
or Coins

A loan used to purchase machinery or equipment for business use.

A loan used to purchase commercial vehicles or cars

A short-term financing option where businesses get immediate
funds by discounting their unpaid invoices or bills.

The percentage of income that goes towards paying existing
EMIs and fixed obligations.

A ratio that shows a barrower's ability to repay debt from
their operating income.

The ratio of loan amount to the value of the asset offered

as collateral.

The key principles banks use to assess creditworthiness:
Character, Capacity, Capital, Collateral, Conditions.

An asset or guarantee pledged to the bank to secure
a loan

The formal approval of a loan by the bank

The release of the sanctioned loan amount to the borrower,

A fixed monthly payment made by the borrower to repay
the loan along with interest.

The total period over which a loan is to be repaid.

Knowledge is power,
*, Use it wisely. Share it widely.

| MISSION. ONE JOURNEY
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- WHAT’S NEXT?-

LOAN
APPROVAL MYTHS

Does a high income
i |1||:||.:|.r||'.||1:|.' TN
your loan will be
npproved?

O

BANKING MYTHS

Separating perception
from banking reality.

#051 = #0660

The Journey Continues

We've completed the first 50 insights together.

But the world of banking is full of questions, beliefs and deeper realities.

The next 50 issues (051-100) will challenge what we think we know,
take us deeper into how banking works and prepare us for the future.

You know how banking works.

Now let’s challenge what you think you know.

COMING NEXT - PART VI

BANKING MYTHS

ISSUES #051 - #060

Some things we believe
about banking are true.
Some are only half true.
And some are simply myths.

* MYTHS WE'LL CHALLENGE +

® @ ®

@

REPAYMENT
MYTHS

CREDIT SCORE
MYTHS

INTEREST RATE
MYTHS

COLLATERAL
MYTHS

BANKING
MYTHS
Is thie lowest Does owning valuable Is closing a loan
early always the
smartest financial
decision?

From depasits to
EMIis - separate
|.'||,~||x'l:'-i r'rrlrn '|1.lr|.k..ng
reality.

[ % '|ugh CIBIL store

enough to guarantee interest rate abways property guaraniee

loan approval? the cheapest

loan?

you a loan?

* THE ROAD AHEAD — PARTSVITO X
P
;ﬁ F II b

ADVANCED CREDIT RISK, FRAUD &
& LENDING FINANCIAL SAFETY
Go deeper into credit Understand the risks
structures, assessment behind transactions
and pricing and how o stay safe,

DIGITAL BANKING &
THE FUTURE OF FINANCE
Fintech, digital lending,

Al and the changing
face of banking.

INSIDE THE
MODERN BANK

Understand how banks
|ﬁ|'H.'|'i|tt'_ |'|'|ﬂ|'|.i|.l.:l.' maney,;
l."l.lmi“.'tl." and create \Jlul.'.

#0091 — #100

#0061 = #070 #071 = #0380 #0081 - #090

ANOTHER 50 INSIGHTS. A DEEPER UNDERSTANDING.
ONE CONTINUING JOURNEY.

Let's continue learning. Let's continue growing.
Welcome to the next chapter of the journey,

MANY MORE TO TRANSFORM. ~
IME JOURNEY, ENDLESS




